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16.0.1

Oracle welcomes customers' comments and suggestions on the quality and usefulness
of this document.

Your feedback is important, and helps us to best meet your needs as a user of our
products. For example:

= Are the implementation steps correct and complete?

= Did you understand the context of the procedures?

= Did you find any errors in the information?

= Does the structure of the information help you with your tasks?

= Do you need different information or graphics? If so, where, and in what format?
= Are the examples correct? Do you need more examples?

If you find any errors or have any other suggestions for improvement, then please tell
us your name, the name of the company who has licensed our products, the title and
part number of the documentation and the chapter, section, and page number (if
available).

Note: Before sending us your comments, you might like to check
that you have the latest version of the document and if any concerns
are already addressed. To do this, access the Online Documentation
available on the Oracle Technology Network web site. It contains the
most current Documentation Library plus all documents revised or
released recently.

Send your comments to us using the electronic mail address: retail-doc_us@oracle.com

Please give your name, address, electronic mail address, and telephone number
(optional).

If you need assistance with Oracle software, then please contact your support
representative or Oracle Support Services.

If you require training or instruction in using Oracle software, then please contact your
Oracle local office and inquire about our Oracle University offerings. A list of Oracle
offices is available on our web site at http: //www.oracle.com.
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Audience

Preface

This guide describes the Oracle Retail Merchandise Financial Planning Cost Cloud
Service user interface. It provides step-by-step instructions to complete most tasks that
can be performed through the user interface.

This User Guide is for users and administrators of Oracle Retail Merchandise Financial
Planning Cost Cloud Service. This includes merchandisers, buyers, business analysts,
and administrative personnel.

Documentation Accessibility

For information about Oracle's commitment to accessibility, visit the Oracle
Accessibility Program website at
http://www.oracle.com/pls/topic/lookup?ctx=acc&id=docacc.

Access to Oracle Support

Oracle customers that have purchased support have access to electronic support
through My Oracle Support. For information, visit
http://www.oracle.com/pls/topic/lookup?ctx=acc&id=info or visit
http://www.oracle.com/pls/topic/lookup?ctx=acc&id=trs if you are
hearing impaired.

Related Documents

For more information, see the following documents in the Oracle Retail Merchandise
Financial Planning Cloud Service Release 16.0.1 documentation set:

»  Oracle Retail Merchandise Financial Planning Cloud Service Administration Guide
»  Oracle Retail Merchandise Financial Planning Cloud Service Implementation Guide
»  Oracle Retail Merchandise Financial Planning Cloud Service Release Notes

»  Oracle Retail Merchandise Financial Planning Retail Cloud Service User Guide

»  Oracle Retail Predictive Application Server documentation

Improved Process for Oracle Retail Documentation Corrections

To more quickly address critical corrections to Oracle Retail documentation content,
Oracle Retail documentation may be republished whenever a critical correction is
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needed. For critical corrections, the republication of an Oracle Retail document may at
times not be attached to a numbered software release; instead, the Oracle Retail
document will simply be replaced on the Oracle Technology Network Web site, or, in
the case of Data Models, to the applicable My Oracle Support Documentation
container where they reside.

Oracle Retail documentation is available on the Oracle Technology Network at the
following URL:

http://www.oracle.com/technetwork/documentation/oracle-retail-100266.ht
ml

An updated version of the applicable Oracle Retail document is indicated by Oracle
part number, as well as print date (month and year). An updated version uses the
same part number, with a higher-numbered suffix. For example, part number
E123456-02 is an updated version of a document with part number E123456-01.

If a more recent version of a document is available, that version supersedes all
previous versions.

Oracle Retail Documentation on the Oracle Technology Network

Oracle Retail product documentation is available on the following web site:

http://www.oracle.com/technetwork/documentation/oracle-retail-100266.ht
ml

(Data Model documents are not available through Oracle Technology Network. You
can obtain them through My Oracle Support.)

Conventions

xviii

The following text conventions are used in this document:

Convention Meaning

boldface Boldface type indicates graphical user interface elements associated
with an action, or terms defined in text or the glossary.

italic Italic type indicates book titles, emphasis, or placeholder variables for
which you supply particular values.

monospace Monospace type indicates commands within a paragraph, URLs, code
in examples, text that appears on the screen, or text that you enter.
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Introduction

Oracle Retail Merchandise Financial Planning Cloud Service (MFP Cloud Service)
provides flexible and easy-to-use financial planning solution templates that enable
retailers to create high-level strategic and low-level detailed financial plans. The
solution guides users through best-practice planning processes in an efficient,
streamlined manner while providing top-down and bottom-up functionality for
developing, reconciling, and approving plans.

Note: There are two versions of MFP Cloud Service: MFP Retail
Cloud Service and MFP Cost Cloud Service. This guide describes MFP
Cost Cloud Service.

For information about MFP Retail Cloud Service, see the Oracle Retail
Merchandise Financial Planning Retail Cloud Service User Guide.

MEFP Cloud Service provides both pre-season and in-season planning with key
financial indicators that include sales, receipts, inventory, gross profit, and
open-to-buy. MFP Cloud Service users can bring many plans together for quick and
easy reconciliation and approval through consistent, disciplined processes.
Furthermore, MFP Cloud Service can be used to plan for multiple retail channels
including Brick & Mortar, Direct, and Wholesale/Franchise. Additionally, it includes
support for location planning and reconciliation with Merch plans.

MFP Cloud Service enables users to perform the following tasks:
»  Create a financial plan in a structured way

= Set and pass targets

= Reconcile a plan

= Submit and approve a plan

= Monitor a plan

= Maintain a plan

= Replan

Merch Planning Process

The Merch planning process can be separated into two sub-processes: pre-season and
in-season planning. Creating the merchandise financial plan occurs during pre-season
planning. Managing and updating the merchandise financial plan occurs during
in-season planning. Pre-season planning focuses on creating the Original Plan (Op)
against which to benchmark in-season progress. In the pre-season process, the plan is
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Merch Planning Process

initialized by seeding from Last Year (Ly) or from a forecast. This seeding gives users a
curve of demand against which to spread their new plan. Users then plan sales,
receipts inventory, turn, and gross profit measures.

There are two types of users in MFP Cloud Service:

= Planning Managers. These users are planning directors or managers. They create
the overall targets for the Merch Plan.

s Planner. These users are the merchandise planners. They create Op and Cp plans
for approval by the Planning Managers role.

The targets are published by superior levels to the subsequent level: Planning
Managers pass targets to the Planner. The Planner then submits the Op, Cp, or both to
the Planning Manager for approval. The Op and Cp plans are not created until they
are approved by the Planning Manager.

This process is shown in Figure 1-1 and Figure 1-2.
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Figure 1-1 Create Merchandise Financial Targets and Plan Process
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After the planning period has begun, the process of in-season planning begins. The
objective of in-season planning is to track progress against the plan in order to identify
opportunity and risk for the Op.
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Location Planning Process

Figure 1-2 Manage/Update Merchandise Financial Plan Process
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Location Planning Process

The Location Planning (LP) process is also separated into two sub-processes:
pre-season and in-season planning. Creating the location plan occurs during
pre-season planning. Managing and updating the location plan occurs during
in-season planning. Pre-season planning focuses on creating the Original Plan (Op)
against which to benchmark in-season progress. In the pre-season process, the plan is
initialized by seeding from Last Year (Ly) or from a forecast. This seeding gives users a
curve of demand against which to spread their new plan. Users then plan sales,
receipts inventory, turn, and gross profit measures.

There are two types of users in LP:

= Location Planning Manager. This role may be performed by location planning
managers or location planners, meaning that the location targets and plan may be

1-4 Oracle Retail Merchandise Financial Planning Cost Cloud Service User Guide



Location Planning Process

created by the same user. This role's task is to create a version of LY
Sales/Markdowns that is corrected for non-repeating events such as store closures
due to bad weather, construction, and so on. These are passed down as targets to
the location planner.

s Location Planner. This role is often performed by the same user as the merch
Planner. This role's task is to create Op and Current Plans (Cp). The total sales,
markdowns, and so on are planned through the use of average store metrics, using
a number of user-defined hierarchies with location attributes (such as comp,
volume, size, climate, and demographics).

The targets are published by superior levels to the subsequent levels: top location
targets pass targets to the location plan. The location planner self-approves the Op, Cp,
or both. Once the working plan is approved, it is promoted to either the Op or Cp.

This process is shown in Figure 1-3 and Figure 1-4.
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Figure 1-3 Create Location Targets and Plan Process
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Figure 1-4 Manage/Update Location Plan Process
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Target and Plan Alignment

Merch Targets and Merch Plans align with one another. Location Targets and Location
Plans align with one another through seeding the plan with the target. Merch and
Location Plans align with one another.

Role Planning Overview

The merch planning process involves multiple user roles. These user roles work
together to set targets and reconcile plans at different levels of the product, location,
and calendar dimensions. The process of using multiple roles divides the planning
process into logical sections that provide oversight to the plan creation at multiple
levels.

The Manager sets targets for the Planner, both for Merchandise Financial Planning and
Location Planning. The approved plans can be made visible to an item planner using a
separate product, Oracle Retail Item Planning

Planning Roles

Planning roles serve the following purposes:

s They identify the organizational level at which planning occurs.
s They set the product level at which that role will plan.

»  They set the time period at which that role will plan.

Each role is part of a bottom-up or a top-down process (see Table 1-1). The role's base
intersection defines the lowest level of product to which that role has access when
building a plan. The planning role defines the range of planning responsibilities and
controls the measures shown in planning views along with those measures'
accessibility.

While the planning roles can be customized during implementation, a standard set of
planning roles is supplied with MFP Cloud Service:

= Planning Manager: sets the merch targets

= Planner: produces the merch plan
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= Location Planning Manager: sets location plan targets
= Location Planner: produces the location plan

The range of planning and the role relationships for these roles are listed in Table 1-1.

Table 1-1 Range of Planning and Role Relationships

Lowest-
Level Time
Role Base Intersection Range of Planning Period

Planning Manager Department/Week/Channel =~ Company - Department Week

Planner Subclass/Week /Channel Department - Subclass  Week
Location Planning Company/Week/Location Channel - Location Week
Manager

Location Planner Department/Week/Location =~ Channel - Location Week

Merchandise Financial Planning Components and Key Processes

The key components and features of MFP Cloud Service provide the basis for standard
processes and activities that are necessary for planners to perform their planning
functions.

Key components include:
= Workbook

The primary element used in building a plan. A workbook contains one or more
views. A planner uses a workbook to build and maintain plans throughout the
season.

s Views

Contained within a workbook. The views contain predefined lists of measures and
are arranged to reflect a step in the standard planning process, allowing a user to
work in a logical path to build a plan.

s Measures

The data displayed within a view. It is used to save, commit, and edit plan data.
»  Forecasting

The forecast is a future projection of sales based on historical sales.
= Plan Versions

MFP Cloud Service provides the capability to have more than one version of the
plan. This allows users to track actual data against the original plan, re-plan the
current season, and save to a new plan.

= Plan Reconciliation and Approvals

Plan reconciliation is a process of combining lower-level plans and comparing
them to a higher-level target. Plan approval is a built-in application process that
allows a Merch Plan role to submit a plan for approval to the Merch Targets role,
who can approve or reject it.

Workbook

An MFP Cloud Service user accomplishes multiple planning tasks using workbooks. A
workbook consist of views and graphical charts used for planning, viewing, and
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Views

analyzing data pertinent to the business. Workbooks organize related planning
information and divide levels of user responsibility. This framework allows a user to
easily view, create, modify, and store datasets that are common to repeated tasks.

A workbook's Segment can be built automatically, through a batch process, or
manually using the Segment wizard. Each workbook contains the planning views,
measures, and business rules needed for a complete plan.

A workbook structure consists of the following elements:
s Product dimension and its levels such as Department, Class, and Sub-Class.
s Calendar dimension and its levels and its levels such as Season, Month, and Week.

s Location dimension and its levels which may reflect multiple channels within an
organization at their aggregate level, such as total Brick and Mortar departments,
Catalog, or e-Commerce.

= Plan versions such as Working Plan (Wp), Original Plan (Op), Current Plan (Cp),
and Last Year (Ly).

»s  Metrics, called Measures, and corresponding business rules such as Sales,
Receipts, and Inventory.

Data in a workbook can be displayed using both multidimensional spreadsheets
and charts. The data can be viewed at a detailed level or at an aggregate level.

Planning views are multidimensional pivot tables that provide users with views of the
data contained in a workbook. Oracle Retail Merchandise Financial Planning comes
with a series of built-in views that support an industry-standard business process.
Each view can contain its own unique product, calendar, location, and metric
information. This approach enables users across an organization to use a standard
planning process.

Views can be personalized for each user. Rotating, pivoting, and formatting functions
allow a user to create individualized views which are most meaningful to them. Each
user can also display the data in a graphical format by using the charting functionality.

Editing View Data

Users edit and enter data in the views. The solution's business rules are implemented
throughout the views to ensure consistent edit behavior regardless of where (on which
view) the edit it performed.

Measure Aggregation and Spreading

Users may edit data at many levels of each dimension (product, location, calendar). If
the data is modified at an aggregate level (a level with one or more lower levels
beneath it), the modifications are distributed to the lower levels within the dimension.
This function is called spreading. If data is modified at a level that has a higher level
above it (parent), the data changes are reflected in those higher levels. This is known as
aggregation.

Each measure that is used in the MFP Cloud Service solution is assigned a default
aggregation and spreading behavior. A measure's aggregation method controls how
data is calculated at aggregate levels of the dimension, such as month or department.
A measure's spread method controls how data is spread to lower levels of a dimension
when the user enters data at an aggregate level. Table 1-2 contains a list of relevant
aggregation and spread methods that are used in MFP Cost Cloud Service.
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Aggregation Methods
Table 1-2 displays aggregation methods, their results, and their types of measures.

Table 1-2 Aggregation Methods

Aggregation (Agg)

Methods Result Types of Measures

Total Values are summed up Value or unit measures such as
dimensions. sales and receipts.

Recalc Value is recalculated at Percentage measures such as Gross
aggregate levels based on its Profit%. Also other calculated
rule calculation. measures such as TO and Forward

Cover.
PST - Period Start Total = Value is summed up Beginning of Period Inventory

non-calendar dimensions. Value (BOP).
at aggregate time equals the

same value as the first child

period's value belonging to the
aggregate parent.

PET - Period End Total ~Value is summed up End of Period Inventory (EOP).
non-calendar dimensions. Value
at aggregate time equals the
same value as the last child
period's value belonging to the

aggregate parent.

AMBG All values within and across Used by informational text
dimensions are equal; measures, such as Event
otherwise a ? is displayed at Information or Approve/Eject pick
aggregate levels. lists.

B_AND For Boolean types only Boolean (check box) Submit.

referring to situations that are
either true or false. Value is on
or true at an aggregate level if
all values below the level are
on.

Spread Methods
Table 1-3 displays spread methods, their results, and their types of measures.

Table 1-3 Spread Methods

Spread Methods Result Types of Measures

Proportional Typically used in conjunction with Total Value or unit measures such
Agg Type. Value is spread proportionally to as sales and receipts.
the child dimensions when a value is
entered at an aggregate level.
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Table 1-3 (Cont.) Spread Methods

Spread Methods Result Types of Measures

None The result of the edit is passed to another Variance measures such as
measure. The spread method for the Wp Sales var to Ly R%, Wp
measure that inherits the edit is used to Mkd var to Op R%.

spread the new value to the child
dimensions. For example, an edit to Wp
Sales var Ly R% at an aggregate level
(Month) results first in the Sales R value
being recalculated at the Month level,
reflecting the edited percent increase over
Ly Sales R. Then the new Sales R value is
spread to the week level proportionally.
Finally, the Wp Sales var to LY R% is
recalculated at the week level.

PS (Period Start)  For edits at an aggregate level, the edited NA
value is placed into the first logical child
dimension beneath the level of the edit. For
example, an edit to BOP Inv at the Month
level spreads the edited BOP Inv value to
the first week reporting to the Month.

PE (Period End)  For edits at an aggregate level, the edited Typically used in
value is placed into the last logical child conjunction with EOP Inv,
dimension beneath the level of the edit. For Avg Inv.
example, an edit to EOP Inv at the Month
level spreads the edited EOP Inv value to
the last week reporting to the Month.

Overriding Default Spread Methods

A measure's default spread method can be overridden on a data entry by using the
override spread method function. The default spread method is overridden for that
specific data edit and is not permanently changed. To use an alternate spread method,
enter a number in a data cell at an aggregate level followed by an 1, e, p, or d. This
applies the replicate, even, proportional, or delta distribution function to spread that
number to the lowest level.

Note: Save information in the workbook before trying these features.
If the results are not satisfactory, use the Edit - Revert command to
undo the changes. The Revert command resets the workbook back to
its state after the last save was issued.

Explanation of Spread Types
This section describes the following spread types.

= Replicate

=  Even

= Proportional
s Delta

For each of the spread types, assume the following dimensions and values:

Table 1-4 Example for Spread Types
February Week1 Week2 Week3 Week4
Departmentl 570 155 170 100 145
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Table 1-4 (Cont.) Example for Spread Types

February Week1 Week2 Week3 Week4
Classl 120 20 20 40 40
Class2 100 25 25 25 25
Class3 200 100 50 20 30
Class4 150 10 75 15 50

Replicate

Replicate copies the entered value to all cells below the aggregate level. This method
can be used for measures that have an aggregation method of Total or Recalc.

If a value is entered on more than one aggregate dimension level (such as aggregate
product and time), then the value is copied to all lower-level base cells below the
aggregate time and product.

Example: Enter 50r for Feb/Departmentl. The values at every intersection of week
and class belonging to Feb/Department] are changed to 50. The aggregate total is then
recalculated as the sum of the lower-level cells, 800. See Table 1-5 for the results.

Table 1-5 Example for Replicate Method

February Week1 Week2 Week3 Week4
Departmentl 800 200 200 200 200
Classl 200 50 50 50 50
Class2 200 50 50 50 50
Class3 200 50 50 50 50
Class4 200 50 50 50 50

Even

Even divides the entered value evenly to all cells below the aggregate level. This
method can be used for measures that have an aggregation method of Total or Recalc.

If a value is entered on more than one aggregate dimension level (such as aggregate
product and time), then the value is copied to all lower-level base cells below the
aggregate time and product.

Example: Enter 600e for Feb/Departmentl. The value at every intersection of week
and class belonging to Feb/Department] changes to 37.5. The aggregate total is then
recalculated as the sum of the lower-level cells, 600. See Table 1-6 for the results.

Table 1-6 Example for Even Method

February Week1 Week2 Week3 Week4
Departmentl 600 150 150 150 150
Classl 150 37.5 37.5 37.5 375
Class2 150 37.5 375 37.5 375
Class3 150 37.5 37.5 37.5 37.5
Class4 150 37.5 37.5 375 375

Proportional
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Proportional spreads the difference between the original and entered value to all cells
below the aggregate level based on that cell's percent contribution to the original value
in the edited cell. This method can be used for value or unit measures that have an
aggregation method of Total.

If a value is entered on more than one aggregate dimension level (such as aggregate
product and time), then the value is copied to all lower-level base cells below the
aggregate time and product.

Example: Enter 1140p for Feb/Departmentl. The value for every intersection of week
and class belonging to Feb/Department1 doubles. The percentage contribution of the
base cell to the aggregate remains unchanged. See Table 1-7 for the results.

Table 1-7 Example for Proportional Method

February Week1 Week2 Week3 Week4
Departmentl 1140 310 340 200 290
Classl 240 40 40 80 80
Class2 200 50 50 50 50
Class3 400 200 100 40 60
Class4 300 20 150 30 100

Delta

Delta spreads the difference between the original and entered value evenly to all cells
below the aggregate level. This method can be used for value or unit measures that
have an aggregation method of Total.

If a value is entered on more than one aggregate dimension level (such as aggregate
product and time), then the value is copied to all lower-level base cells below the
aggregate time and product.

Example: Enter 670d for Feb/Departmentl. The value for every intersection of week
and class belonging to Feb/Department1 increases by the same value, 100/16 or 6.25.
See Table 1-8 for the results.

Table 1-8 Example for Delta Method

February Week1 Week2 Week3 Week4
Departmentl 670 155 170 100 145
Classl 120 26.25 26.25 46.25 46.25
Class2 100 31.25 31.25 31.25 31.25
Class3 200 106.25 56.25 26.25 36.25
Class4 150 16.25 81.25 21.25 56.25
Saving Workbook Data

Two options, Save and Commit, are available to ensure that data is saved during the
planning process.

= Save. Data is auto-saved to a user database and does not affect the master
database. This allows you to manipulate details and evaluate the impact of the
changes without changing the master data. Any data saved with the auto-save
option is saved to a local copy of the database. Other users are not able to view the
saved data by default.
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s Commit. Date is saved to the master database. Data (including changed) is
accessible to all users after their segments are rebuilt or refreshed.

Refresh and build are two methods for retrieving updated data from the master
database to a local workbook.

m  Refresh. Click the refresh button to retrieve data from the master database into an
existing workbook.

= Build. When the user follows the wizard selection process to select the products,
locations, and periods for a segment, the segment workbook is built from the most
up to date data.

Unit of Measure Labels

Forecasting

Throughout MFP Cloud Service, you will see standard labeling for the Unit of
Measure of any given metric. The following table lists the label you will see on a
measure (concatenated with other label descriptions) and what it represents.

Table 1-9 Unit of Measure Labels

Label Description

R Retail

LR Local Retail Value
U Units

C Cost

AUR Average Unit Retail
AUC Average Unit Cost
Y% Percent

A forecast is a projection of future sales. It can be used for planning financials and
inventory. Two forecasting methods are used to generate forecasts for merchandise
financial planning depending on the planned period, pre-season or in-season.

Pre-Season Forecast

The pre-season forecast is generated using Oracle Retail's AutoES (Automatic
Exponential Smoothing) method. The AutoES method evaluates multiple forecast
models, such as Simple Exponential Smoothing, Holt Exponential Smoothing,
Additive and Multiplicative Winters Exponential Smoothing, Croston's Intermittent
Demand Model, and Seasonal Regression forecasting to determine the optimal forecast
method to use for a given set of data. The accuracy of each forecast and the complexity
of the forecast model are evaluated in order to determine the most accurate forecast
method.

In-Season Forecast

The in-season forecast is generated using Oracle Retail's Bayesian Forecasting method.
Bayesian Forecasting assumes that the shape that sales takes is known, but the scale is
uncertain. In Bayesian Forecasting, when sales history is unavailable, the forecast
figures are equal to the financial plan figures. At this point, there is no reason to
mistrust the financial plan. As point-of-sale data becomes available, the forecast is
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Plan Versions

adjusted and the scale becomes a weighted average between the initial plan's scale and
the scale reflected by actual sales history.

The strategic and financial planning processes supported by MFP Cloud Service use
plan versions to designate different plan types that are used throughout the planning
horizon. These version names and their abbreviations are used frequently in planning
views (for example, to distinguish measures).

Working Plan (Wp)
= The plan version that is editable for a particular pre-season or in-season period.

= This plan version is used to develop and revise plan data.

= Actualized data is loaded into the Wp and Cp versions for all historical (elapsed)
time periods.

Target (Tgt)

»  Target measures contain values set by a higher role that are then passed to a lower
role. For example, the Planning Manager role passes a target plan version down to
the Planner role.

» Targets are created from Wp by way of the Publish Targets custom menu, which is
executed by the Manager role. After the data is committed to the database, those
targets become available to the Planner role.

Waiting for Approval (Wa)
= A plan awaiting approval by the Planning Manager. The Planner submits Wp for
approval, which copies the plan data from the Wp version to the Wa version.

»  The Planning Manager and Planner access the same Wa version. The Planner owns
this version, and the Planning Manager reads from this version to approve or
reject the plan. The Wa version is read-only for both roles.

» If the plan is approved, a Waiting for Approval plan is promoted to either the
Original Plan (Op) version, the Current Plan (Cp), or both the Op and Cp,
depending on whether Op Approval is enabled by the administrator.

» If the plan is rejected, the Working Plan (Wp) version is not promoted to Original
Plan or Current Plan. Needed adjustments are made before the plan is resubmitted
for approval by the planner.

Original Plan (Op)

= A pre-season plan that has been approved and promoted from Waiting for
Approval (Wa) to Original Plan (Op) version. This plan is considered the budget.

s The planner’s plan is the only plan that is approved and becomes the Original
Plan (a manager plan becomes the Target).

= Allroles can view the Op version measures.

Current Plan (Cp)

»  Cp starts out identical to the Original Plan. Then, actual data values are loaded
into the Cp (and Wp) version for historical (elapsed) time periods.

= When an in-season plan has been approved, it is promoted to Cp (and not Op).

= Allroles can view the Cp version measures.
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s The planner’s plan is the only one that is approved and becomes the Current Plan.

Figure 1-5 Plan Versions Created by Manager

Manager

WP TGT

Figure 1-6 Plan Versions Created by Planner

Planner

No
0 :

This Year (Ty)
=  Plan version containing the actualized data.

s  Actualized data is unadjusted for holiday remapping or 53rd week, and so on.

= Note also that Actual values are also loaded into Cp and Wp versions for historical
(elapsed) time periods.

Last Year (Ly)

= A plan version that references the year prior, adjusted for holiday remapping or
53rd week, and so on. LY is always based on the last committed working plan for
the prior year mapped period. Working Plan is actualized weekly, therefore LY
will reflect actual historical data when available otherwise it will utilize the
in-flight/un-actualized Working Plan.

Last, Last Year (Lly)
= Same as LY, but for 12 months prior.

The plan versions that are visible to MFP Cloud Service users depend on the users'
planning roles.

Table 1-10 Plan Versions Visible to MFP Cloud Service

Planning Location Location Planning
Plan Version Planner Manager Planner Manager
Working Plan (Wp) X X X X
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Table 1-10 (Cont.) Plan Versions Visible to MFP Cloud Service

Planning Location Location Planning
Plan Version Planner Manager Planner Manager
Last Year (Ly) X X X X
Original Plan (Op) X X X X
Target (Tgt) X X X X
Current Plan (Cp) X X X X
Waiting for Approval X X NA NA
(Wa)

Plan Reconciliation

The goal of plan reconciliation, an important step of the financial planning process, is
to achieve a single, unified plan that all contributing parties have reviewed and
approved. As plans are generated, they move through a reconciliation phase, and on to
the plan approval phase.
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MFP Setup Task

MEP Setup is part of the MFP Maintenance Activity. In MFP Setup, the administrator
will maintain basic application settings related to the planning calendar, local currency,
and VAT.

The steps within the MFP Setup Task:

History Mapping Step
Local Currency Step
VAT Setup Step
Manage Export Step

History Mapping Step

The History Mapping step is used by the administrator to map the weeks for last year
and last last year (two years ago). Using History Mapping, the administrator can map
up to two years back.

The History Mappings step contains one view, History Mapping.

History Mapping View

Within this view, you can set the mappings for the last year and the last last year. The
last year’s mapping is used to identify which week to map to when determining last

year’s values in a workbook. The last last year is used to identify which week to map
to when determining the prior values from the past two years in a workbook.
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Local Currency Step

Figure 2—1 History Mapping

4 History Mapping T o
B EH | Measure
k
Bl Calendar

[ Find... >~ & @ B@m »
Lag Ly Lag Ly Week Id
21412017 [wii_2018  wDI_2018  wii_2047
2112017 |w02 2018 w02 2019  wiO2 2017
20182017 w03 2018  w03_2019 w03 2017
2252017 |w04 2018 w04 2019 wi4 2017
3472017 w05 2018 w05 2019 w05 2017
3112017 |w06_2018  wDE_2012  w06_2017
3182017 |w07_2018 w07 2019  wO7 2017
31252017 |w08_2018  w08_2018  wOS_2017
4172017 |w09_2018 w09 2019 w09 2047

HB2MT |w10_2018 wi0_2019 wil_2017

History Mapping

Table 2-1 Mapping View Measures

Measure Description

Lag Ly Identifies the week used for mapping as adjusted last year.

Lag Lly Identifies the week that is being used for mapping as last last year (two years
ago).

Week ID Identifies the internal week position for the current week for reference. This is

useful for copying week positions when manually setting Lag Ly and Lag Lly.

Local Currency Step

The Local Currency step provides support for administering the local currency
configuration. This view is only available when the provision option with local
currency is implemented.

The Local Currency step contains two views:
s Local Currency Rate View

s Local Currency Symbol View
Local Currency Rate View

Within this view, you set the local currency conversion rate for each Channel by Week.
The conversion rate is set in relation to the sales currency, often the corporate currency.
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Figure 2-2 Local Currency Rate View

4 Local Currency Rate * v F
B Measure ,E Calendar
[Comi Cumany ] - B Location
B E W & Find ~ ¢ @ B om0 s om A W
W1 of 3Ly W2 of 3LY W3 of 3Ly Wi of 3L W3 of 3Ly
Brick & Mortar 1.00 1.00 1.00 1.00 1.00
CA Brick & Mortar 077 07 077 07 077
CA Direct 077 07 077 07 077
Direct 1.00 1.00 1.00 1.00 1.00
UK Brick & Mortar 1.56 1.56 1.56 1.56 1.56
UK Direct 1.56 1.56 1.56 1.56 1.56
UK Wholesale/Franchize 1.58 1.558 1.88 1.58 1.56
Wholesale/Franchizse 1.00 1.00 1.00 1.00 1.00
1 [ r

Local Currency Rate 2 Local Currency Symbaol

Table 2-2 Local Currency Rate View Measure

Measure Description
Local Currency Rate The rate used to convert values to the local currency for a given
Channel/Week.

Local Currency Symbol View

Within this view, the planning administrator sets the local currency symbol for each
channel. This currency symbol can be included as the Location attribute in all Local
Currency views.

For example, in Figure 2-3 the BRA Brick & Mortar channel has R$ as its local currency
symbol, which indicates that local currency values for this channel are in Brazilian
Real. All local currency BRA Brick & Mortar monetary values are displayed with R$.
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Figure 2-3 Local Currency Symbol View

4 Local Currency Symbol - ¥
e B3 Measure
. E#  Location
B &E W & rfdc ~ & ¢
Local
Currency
Symbaol
BRA Brick & Mortar RS
BRA Direct RS
BRA Wholesale/Franchise RS
Brick & Mortar g
CA Brick & Mortar g
CA Direct g
CHN Brick & Mortar ¥
CHN Direct ¥
Local Currency Rate  Local Currency Symbol

Table 2-3 Local Currency Symbol View Measure

Measure Description

Local Currency Symbol The graphic symbol associated with the channel's local currency.

VAT Setup Step

The VAT Setup step allows a planning administrator to enter the Value Added Tax
(VAT) rate for each subclass by week.

The VAT Setup step contains a single view, VAT Setup.

VAT Setup View

In this view, the planning administrator inputs the VAT% rate.

When planning sales retail, the VAT % rate is applied to gross sales and then returns
are subtracted to calculate net sales. If no VAT % rate is planned, then net sales are
simply determined as gross sales less returns.

VAT Rate% is stored at Week /Subclass/Channel.
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Figure 2-4 VAT Setup View

4 VAT Setup - v
ER |Measure |Locaion K € >3 ] B calendar
[VAT % =[CA Brick & Mortar |= &4 Product

B | W & Ffd v & ¢ B @WE s m @
Wiof3ly | W2of3ly | W3of3ly | Wé4of3LY | WSof3Ly
30000 Loafers 5.0 % 5.0 % 5.0 % 5.0 % 5.0 %
30001 Boots 50 % 5.0 % 50 % 5.0 % 50 %
30002 Cap Toe 50 % 5.0 % 50 % 5.0 % 50 %
30003 Loafers 5.0 % 5.0 % 5.0 % 5.0 % 5.0 %
30004 Lace Ups 50 % 5.0 % 50 % 5.0 % 50 %
30005 Sport 50 % 5.0 % 50 % 5.0 % 50 %
30006 Low Heel 5.0 % 5.0 % 5.0 % 5.0 % 5.0 %
30007 High Heel 50 % 5.0 % 50 % 5.0 % 50 %
ANNNE Anlla S R o -~ - -~
L] k
VAT Setup

Table 2-4 VAT Setup View Measure

Measure Description

VAT% The default Value Added Tax (VAT) rate percentage for the

Subclass/Channel.

Manage Export Step

The Manage Export step provides the ability to control which periods and positions
are included when plans are exported. The values set in this step are employed in
batch (along with corresponding Approved/Submitted /Seeded Info measures) to set
export flags for all the plan versions that are exportable from MFP Cost Cloud Service:

s Merch Plan Current Plan (MP Cp)
= Merch Plan Original Plan (MP Op)

= Merch Plan Waiting for Approval Plan (MP Wa)

= Merch Plan Working Plan (MP Wp)

s Location Plan Current Plan (LP Cp)

= Location Plan Original Plan (LP Op)

s Location Plan Working Plan (LP Wp)

s Merch Targets Target (MT Tgt)

s Merch Targets Working Plan (MT Wp)
s Location Targets Target (LT Tgt)

s Location Targets Working Plan (LT Wp)
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The planner or administrator indicates whether elapsed periods should be included
and which positions should be exported in the following two views:

= Export Elapsed Setting View

= Manage Export View

Export Elapsed Setting View

Within this view, the planner or administrator designates whether or not elapsed
periods should be included when exporting plan data.

Figure 2-5 Export Elapsed Setting View

=

Export Elapzed Perinds

4 Export Elapsed Setting ~ v
2]

B3 Measure

B OE o &

Find... »

Export Elapsed Setting Manage Export

-

Table 2-5 Export Elapsed Setting View Measure

Measure

Description

Export Elapsed Periods

When selected, this flag indicates that data for the elapsed periods
must be exported. By default, this value is unchecked, meaning that
only data for unelapsed periods will be included in the exported plan
data.

Manage Export View

Within this view, the planning administrator selects the positions that will be included
when exporting plan data for all versions.
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Figure 2-6 Manage Export View

4 Manage Export >

K< > B calendar

B Measure | Location
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[Export Mask a [ Brick & Mortar |w EE  Product

B B W & Find - & ¢ B m E ca

H1 3Ly H2 3Ly H1 LLY H2 LLY

100 Men's Footwear
200 Women's Footwear
300 Men's Casuals
400 Mens Tops
500 Women's Casuals
Traditional

505 Women's Casuals
Fast Fashion

600 Women's Classics

1| mn |

Export Elapsed Seiting  Manage Export

Table 2-6 Manage Export View Measure

Measure Description

Export Mask Allows the user to control which positions are exported for all plan versions.
When selected, the Department/Channel /Half is included when exporting
plan data. By default, this Boolean is checked for all positions. If the user
wants to exclude any Department/Channel /Half from exporting, the user
must un-check this Boolean.

The export flags are set based on Export Mask and Approved or Submitted Info for
Approved or Submitted Plans and Seeded Info for Working Plans.
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Location Setup Task

Location Setup is part of the MFP Maintenance Activity. In Location Setup, the
administrator maintains the general-purpose attributes of a location such as space,
status, or Wholesale/Franchise indicators. Location Setup is also where Like Location
details are defined.

The steps within the Location Setup Task:
s Location Info Step

»  Like Location Step

Location Info Step
In the Location Info step, you set a few simple attributes of the store.
The Location Info step includes two views:
= Location Info View

»  Location Space View

Location Info View

In this view, the administrator sets information related to stores, such as description
and status of location, and indicates if the location is a wholesaler or franchisee.
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Figure 3—1 Location Info View

4 Location Info

=
B E il & Find - & @ B
Location Location WIF
Description Status Location
1000 Charlotte Active ]
1001 Atlanta Active O
1002 Dallas Active |
1003 Boston | lor o
Large Store

| Fulfill DC Mail  Active ]

| to Customer

| Upper Middle
1004 New York Active
1005 Philadelphia Active

Table 3-1 Location Info View Measures

Measure Description

Location Description Often used to describe the attributes employed in associating
like stores (why are these locations alike). Provide a short
description of the location, for example, Southern High-Income

Hot Dry.
W /F Location Set the flag to true for all locations that are in a W/F channel.
Location Status Range: Active, Closed, Refurbish.

Location Space View

This is the total physical area that a department occupies within the location,
expressed in square meters.
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Figure 3-2 Location Space View
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Table 3-2 Location Space View Measure
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2835

A - O E
200 300 Men's 400 Mens
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Measure

Description

Square Meter

The total store area in square meters.

Like Location Step

Like Locations are set up by the system administrator. Like Location is set for new
locations that do not have a sales history. The Like Location is used to seed Targets or a

Plan.

The Like Location step includes one view: Like Location.

Like Location View

In this view, set up like location information for new locations to use historical sales

for Ly in Location Plan workbooks. Setting an end date for the like location defines the
date after which the application will stop using historical sales of the like location and
start using historical sales for the same location in Ly.
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Figure 3-3 Like Location View

4 Like Location

i i & @ Find. > 0
Like Like
Location Location
End Date
1000 Charlette
1001 Atlanta
1002 Dallas
1003 Boston . 1149 Chey_..  03/23/202._.
1004 Mew York -
1005 Philadelphia
1006 Chicago
1007 Minneapolis - 1046 Minot .. 04111202

Table 3-3 Like Location View Measures

Measure Description

Like Location Identifies the Like Store for the new location. Using the location
dimension, determine a similar store based on location along
with the attributes indicated in alternates (for example, income,
climate, and so on.)

Like Location End Date Date after which Like Location information will be ignored in
favor of using the location's own historical sales data for Ly.
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Enable Op Approval Task

The MFP Maintenance activity consists of the following tasks:
= MFP Setup

= Location Setup

= Enable Op Approval

= Load Validate

Planning administrators use this workbook to enable Merch Plan and Location Plan
users to submit and approve plans to the Original Plan (Op). As a planning
administrator, you can select or deselect this option at any time. If you deselect it
during the in-season, Merch Plan and Location Plan users cannot submit or approve a
plan for the Op. You can choose to do this after the planning process has been finalized
in order to lock down the Op.

Merch Plan Step

In this step, you manipulate the Planners' ability to submit a plan for approval.
Typically, this is enabled, allowing for submissions, until shortly before the period
becomes in-season.

Select the weeks by department that you want to enable Planners to submit and
approve plans to the original plan. Once you are satisfied with the setting updates you
have made, commit the workbook in order to retain your changes.

Figure 4-1 Allow OP Approval View

s

4 MP Enable Op Approval * v F
EA Location Product 1 Calendar
IEITin(E.Mc:nsf|-|E-ﬂD Women's Casuals Traditicnal = @ Measure

a

B E M & Fa ~ & 4 B @ E s mE o»

| W1ofTY W2 of TY W3 of TY Wé of TY W5 of TY

MP Op Approve Enabled

MP Enable Op Approval
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Location Plan Step

Table 4-1 Allow OP Approval View Measure

Measure Description

MP Op Approve Enabled Place a check mark in this measure to enable merch Planners to
submit plans for approval. If approved, the plan can be
promoted to Original Plan.

Location Plan Step

In this step, you manipulate the Location Planners' ability to submit a plan for
approval. Typically this is enabled, allowing for submissions, until shortly before the
period becomes in-season.

The Location Plan step has one view: LP Enable OP Approval.

Select the weeks by department that you want to enable Location Plan users to submit
and approve plans to the original plan. Once you are satisfied with the setting updates
you have made, commit the workbook in order to retain your changes.

Figure 4-2 LP Enable OP Approval View

4 LP Enable OP Approval * ¢ &
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-
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LP Op Approve Enabled

LP Enable OP Approval

Table 4-2 LP Enable OP Approval View Measure

Measure Description

LP Op Approve Enabled Select this measure to enable Location Plan users to approve
plans which can then be promoted to Original Plan.
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Load Validate Task

The Load Validate task belongs to the MFP Maintenance activity which consists of the
following tasks:

MEFP Setup

Location Setup
Enable Op Approval
Load Validate

The Load Validate Task steps:

Actuals Step

Actuals Step

Merch Target Step
Merch Plan Step
Location Target Step
Location Plan Step

The Actuals step includes a single view of the same name, the Actuals view. Use this
view to validate that the actuals data was loaded in the batch process.
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Actuals Step

Figure 5-1 Actuals View
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Table 5-1 Actuals View Measures

Measure Description

Ty Sales Reg+Promo R This Year Reg+Promo Sales Retail
Ty Sales Reg+Promo U This Year Reg+Promo Sales Units

Ty Sales ClIr R This Year Clearance Sales Retail

Ty Sales Clr U This Year Clearance Sales Units

Ty Returns Reg+Promo R This Year Reg+Promo Returns Retail
Ty Returns Reg+Promo U This Year Reg+Promo Returns Units
Ty Returns ClIr R This Year Clearance Returns Retail
Ty Returns Clr U This Year Returns Clearance Units

Ty Markdown Reg+Promo R This Year Markdown Reg+Promo Retail
Ty Markdown Clr R This Year Markdown Clearance Retail
Ty Markdown due to W/FR  This Year Markdown W /F Retail

Ty EOP Reg+Promo C This Year Reg+Promo End of Period Inventory Cost
Ty EOP Reg+Promo R This Year Reg+Promo End of Period Inventory Retail
Ty EOP Reg+Promo U This Year Reg+Promo End of Period Inventory Unit
Ty EOP Clr C This Year End of Period Inventory Clearance Cost

Ty EOP CIr R This Year Clearance End of Period Inventory Retail
Ty EOP Clr U This Year Clearance End of Period Inventory Unit

Ty Receipts C This Year Receipts Cost

Ty Receipts R This Year Receipts Retail

Ty Receipts U This Year Receipts Units

Ty Shrink C This Year Shrink Cost
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Merch Plan Step

Table 5-1 (Cont.) Actuals View Measures

Measure

Description

Ty Shrink R

This Year Shrink Retail

Ty Shrink U

This Year Shrink Units

Ty MOS C

This Year Marked Out of Stock Cost represents the Cost value
of inventory reductions other than markdowns or sales.

Ty MOSR

This Year Marked Out of Stock Retail represents the Retail
value of inventory reductions other than markdowns or sales.

Ty MOS U

This Year Marked Out of Stock Units represents the Units value
of inventory reductions other than markdowns or sales.

Ty Misc Adj R

This Year Miscellaneous Adjustments Retail

Ty Misc Adj U

This Year Miscellaneous Adjustments Unit

Ty Royalties R

This Year Royalties Retail

Ty Vendor Funds R

This Year Vendor Funds (Rebates + Deals) Retail

Ty W/F Markdown R

This Year Wholesale Franchise Markdown Retail

Ty W/F Markup R

This Year Wholesale Franchise Mark Up Retail

Ty Cons Inv R

This Year Consignment Inventory as % of Total EOP Cost

Merch Target Step

The Merch Targets step includes a single view of the same name, the Merch Target
view. In this view, you can review or correct aspects of the Targets plan.

Figure 5-2 Merch Target View
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The Merch Plan step includes a single view of the same name, the Merch Plan view.
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Figure 5-3 Merch Plan View
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Location Target Step

The Location Target step includes a single view of the same name, the Location Target
view.

Figure 5-4 Location Target View

4 Location Target
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Location Plan Step

The Location Plan step includes a single view of the same name, the Location Plan
view.
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Figure 5-5 Location Plan View
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Create Merch Plan Targets Task

The Planning Manager role is usually associated with senior and middle management
in the merchandise planning organization. The objective of the Planning Manager is to
develop strategic and department-level targets that set the financial guidance for the
planning organization.

Planning Managers typically begin planning at a minimum two to six months in
advance of the period being planned. This is known as pre-season planning. During
this time, the planning manager will create the high level merchandise financial plan
(targets) for the season or for the entire year.

The Planning Manager is presented with the activity called Create Merch Plan Targets
and a task of the same name. This task belongs solely to the Planning Manager role.

This task includes the following steps:

»  Create Targets Step

= Review and Publish Targets Step

= Review and Approve Plan Step

s In-Season Review and Re-Project Targets Step

The first two steps are related to pre-season creation and publication of targets to the
Merch Planner. The third step involves reviewing and approving or rejecting plans
submitted by the Merch Plan role. The fourth step is used for in-season adjustments to
targets.

The Planning Manager must complete the first two steps to publish the strategic
targets to the Planner.

Create Targets Step

To create the Merch Targets the basic approach is to complete the following steps
within the views provided in the Create Targets step:

1. Seed the plan using Last Year (Ly) or Forecast (Fcst) to create a base plan.

2. In Sales/Markdowns, plan the sales, markdowns, returns, and so on, you are
projecting. Use forecasted sales and Ly as a guide.

3. Plan the required inventory and receipts.

4. Review Gross Margin results.
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Tip: As you build your plan, click the Commit button when you are
happy with the intermediate state. This creates a permanent snapshot
of the as-is state. This creates a restore point you can revert back to if
you go down a path that is unsatisfactory.

Seed Plan Sub-Step

The first action that the Planning Manager completes when creating new targets is to
seed the plan within the Initialize view. In order to seed the plan, you can first review
the LY plan and forecast in the Sales/Markdowns view. This will help you determine
which plan you will use for seeding.

Initialize View

With this view, you can choose to seed your plan with Last Year (Ly) or Forecast (Fcst)
data to create a demand curve on which to spread the new plan's initial targets. Or,
you can instead choose to not seed the plan, which allows you to create a plan that is
not influenced by last year's performance or forecast (plus last year's performance).

Figure 6—1 |Initialize View
4 Initialize

[ Location  Product

| Birick & hiortar -ISIZIIZI fomen's Casuals Traditional I-

= W & Find. *+ ¢ & B m
H1 TY H2 TY
Wi Sead Source Last Year Last Year
Wip Seed Info |Ly: 05Feh 2020 adm Ly : 05 Feh 2020 ; laura
Table 6—-1 Initialize Measures
Measure Description
Seed Source The seed source used to seed the working plan. Use this option

to seed or not seed the working plan. You can seed with Last
Year's (Ly) or Forecast (Fcst) data. Or, you can choose the Blank
option if you do not want to seed the working plan.

Seed Info Includes a few pertinent facts about the last time that the Seed
custom menu was executed: last seed source concatenated with
last seeded date and the last user to seed.

If blank, then the given intersection has never been seeded.

Seeding the Plan

When seeding the plan, you can choose which information is seeded. For instance, you
can seed just one half or all halves in the workbook. You can also choose what
locations and products to seed.

There are two ways you can seed. You can seed each level individually, or you can
seed several levels at once by changing the dimension level shown in the view.
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Seeding One Level at aTime To seed one target at a time you will set the seed source
information. Then, to seed the next department in the Product dimension within the
Brick & Mortar channel, complete the following steps:

1. Click the Dimension whose value (position) you want to change, as shown in
Figure 6-2.

2. Click the Next or Previous arrow, as shown in Figure 6-2.

Figure 6—2 Changing a Position with Page Arrows

4 Initialize

Previous and Mext Arrows |
B} Location  Product

|B||&& Mortar u | 500 Wemen's Casuals Tud:!mrull. - { Dimension Fields

3. The page refreshes and the next position in the department dimension is displayed
in the page edge. Notice that the Seed Source measure is not populated for this
department.

4. Select the half that you want to seed with Ly or Forecast data.
5. Click the Next arrow to view and seed the next department.

6. When you have selected all the data you want to seed, click Seed in the top right
corner.

Figure 6-3 Seed Button

Home
s
Workbook : develop@Publish-Co. Tgts

v+_.=‘

{B8 ' calendar |
L .
— B0 Messure|

k]

7. A confirmation message is displayed, stating that the data has been successfully
seeded. Click OK.

After you have seeded, the view refreshes and the Last Seed Source and Last Seed
Date measures contain the source and date of the last seed.
Seeding Several Levels at Once If you want to seed several locations and several products

at once, change the displayed level of the dimensions.

The default setting of the Initialize Plan view is set to show the Half level of the
Calendar, the Channel level of the Location dimension, and the Department level of
the Product dimension.

To change the level shown in the page edge or grid, complete the following steps:

1. Click the dimension tile of the dimension level you want to change.
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Figure 6—4 Location Dimension Tile
4 Initialize

B | Location | Product

[Brick & Mortar «[500 Womaen's Casuals Traditional |«

2. The dimension window is displayed. Select the level of the dimension that you
want to appear in the page edge. If you want to view more than one level at a time
in the page edge or grid, select multiple levels and the Outline view. In Figure 6-5,
Channel was deselected and all [Location] was selected instead.

Figure 6-5 Location Dimension Window

Initialize - Location
Levels | Show Attributes and Sort | Show and Hide

Display @ Biock View
O Cwtline Wiew

Select ™ Lewels
4 [ Channel
4 L[] Chain
4 L7 company
L[] all [Lacation]
4 L[ chain Group

= L[@] all [Lacatian]

4 L[] Currency

L[] all [Lacation]

3. Click OK when finished.
4. Repeat Steps 1 through 3 for other dimensions if necessary.

5. After the dimensions are at the level you want, select the halves that you want to
seed.

In Figure 66, the Location and Product dimensions are at the highest level,
Company, and the half Halfl FY2020 has been set to seed from last year.

6. When you have selected all the data you want to seed, click Seed in the top right
corner.

Remember that regardless of the dimension selected for viewing and seeding, the
actions in a workbook are ultimately limited by the positions you have selected for
the workbook, that is, the Departments, Channels, and Halves.
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Figure 6-6 Seeding Several Levels at Once
4 Initialize

Location  Product
[ e [Locstion] | m[ sl [Product] |=

BB Wl & Find. - & 4 E
H1TY HZTY

Wp Seed Source

Wp Seed Info |Ly:05Feb2020: Ly:D5Feb
| adm 2020 : laura

7. The view refreshes. The Seed Info measure contains the last seed source
concatenated with last seeded date and the last user to seed. A confirmation
message is displayed, stating that the data has been successfully seeded. Click OK.

After you have seeded the divisions, continue to the next sub-step:
"Sales/Markdowns Sub-Step".

Sales and Markdown View

The Sales and Markdown view displays loaded Last Year and Forecast values to help
you determine their Seed Source.

Sales/Markdowns Sub-Step

The second action within the Create Targets step is Sales/Markdowns. The number of
views in the Sales and Markdowns action depends on your system settings. Typically,
there is one view. However, if Wholesale/Franchise and/or the Local Currency
options are enabled, then there are additional views.

Sales and Markdowns View

In the Sales and Markdowns view, you plan net sales, promotions, and markdowns.
Sales are the revenue generated by selling goods or services. Regular priced sales yield
the greatest margin, however successful promotions drive more traffic and completion
of sales. Though the promotional sale likely includes markdown, the overall increase
in sales should outweigh the markdown and drive at good margins.

There are several measure profiles available to logically guide you through the plan
variables.

A measure profile is selected by clicking the yellow ruler icon (measure profile) and
then clicking Select and the preferred profile from the displayed drop-down list.

s Sales and Markdowns (Default)

The measures in this profile represent totals which are not broken down by fype of
sale such as Promo, Clearance, and so on. This view also incorporates the forecast
for viewing on top of all Ly actuals.

= Sales by Type

The measures in this profile display and capture sales and returns figures by type
of sale: Regular + Promotional, and Clearance. Regular + Promo, and Clearance
added together equate to the total sale or total return.
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Start by planning the regular sales. Then, using your marketing calendar as a
guide, align the promotional sales to the calendar. Refer to the calendar again for
the exit weeks for the products, and plan the clearance sales for those weeks.

The planned figures for these sales types populates the Wp Sales R measure.
= Markdowns by Type

Markdown is the difference between the original retail price and the actual selling
price. The measures in this profile display and capture markdown figures as a
total as well as by sales type: Regular + Promotional, and Clearance. The
markdown types added together equate to the markdown (Wp Markdown R).

In the cost method of planning, many companies do not plan markdowns, but
planning both promotional and markdowns offers a guide to make decisions and
keep aging inventory from becoming an issue.

s Units

Some lines of businesses may prefer to build the plan, or at least closely couple the
financial plan, by sales in terms of units. You use this view to review sales units,
Average Unit Retail (AUR), and Average Unit Cost (AUC).

s Direct

This measure profile contains the KPIs for direct to consumer channels.

Figure 6-7 Sales and Markdowns View

4 1. Sales and Markdowns

E3 Location  Product
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B OE M & fnd 3 4 BFm 3 m A 8l
282020 | 2MSE020 2222020 | 2202020 | 372020 | 342020 | 3212020 | 3282020 | 4402020 411112020
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Epihensaies i et vice 00% 00% 00 % 00% 0.0% 0.0% 00% 00% 00% 00%

N ) N N N N I
Vi Net Sales C 26117685 31596432 374035100 43250733 32235974 27626002  2TOTHI03 25114520 25125086 40016057
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pihensaiesCbert vice 00% 00% 00 % 00% 0.0% 0.0% 00% 00% 00% 00%

N ) N N N N I
ST Mk BR: 6573268 7848505 9470421 10842708 8052871 BS71072  ETO0E009  B257155  BIE4900 12353647
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Follow these steps to basic sales and markdown generation.

To create the Merch Targets, one approach is to complete the following steps within the
views described above:
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1. Using the default measure profile, which is Sales and Markdowns, review and
compare the total sales to the forecast and last year.

When building the targets for Wholesale/Franchise channels, plan Net Sales and
then go directly to the W/F - Sales and Markdowns view.

2. Enter the Wp Sales R that you are projecting. Use Fcst Sales R as a guide.

3. Enter the projected Wp Gross Margin% at month level and click Calculate in order
to calculate the Wp Gross Margin R and Wp Net Sales C.

4. Continue to the next sub-step to plan the required inventory by adjusting Wp
Stock to Sales Ratio. Adjust other seeded inventory measures, such as Wp Shrink
C and Wp MOS C, and plan the Wp Receipts C.

Local - Sales and Markdowns View

If the Local Currency option is provisioned, you use this view. The key planning KPIs
are available in local currency for cross-referencing and high-level planning.

Figure 6-8 Local -Sales and Markdowns
Seed Plan ‘ Sales/Markdowns | Inventory/Receipts | Gross/MNet Margin ‘
« Local - Sales and Markdowns

[ Location | Product *»3
(BT W] - (20070 D] =
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Wp Ssles LR var Ly %
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'
Lyilietral-c LH 0058315 13805482 13511448 13135588 8001778 4453342

Wi Net Sales LR var Ly %

0% 00% 00% 0.0% 00% 00% 0.0%

4248178

24518.35

-48% -43% -43% -43% -48% -45% -48%

M e Boles L 4313750 6478222 6481871 8638028 4238071 2120871 2124822
Lylietoal- K 4534688  BB02783  68057.55  OOETBZF 4450020  22267.08 2230853
Wp Net Ssles LC varLy % 48% 48% 48% -48% 48% -48% 48%

G I S
Ay ek 1 E2l 127 % 126% 125% 128% 12,55 12.4% 127%
AN Medciowm L 2 1087852 1636243 1624260 2221518 1050318 5.262.45 540770
L 1152536 1718185 1705473 2332505 1112284 553187  5A7R03

<
1. Sales and Markdowns  Local - Sales and

owns | WIF - Sales and Markdowns

W/F - Sales and Markdowns View

If the Wholesale/Franchise option is provisioned you plan sales here.
Wholesale/Franchise sales are typically tracked and managed as a separate channel of
a retail business. Use the Wholesale/Franchise Sales and Markdowns view to build
your target sales, markup, and markdowns that you will make as wholesaler or

franchisor.

Create Merch Plan Targets Task 6-7



Create Targets Step

Figure 6-9 W/F Sales and Markdowns

Seed Plan | il kdown: Inventory/R ipt:

4 WIF - Sales and Markdowns
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<

1. Sales and Markdowns &' Local - Sales and Markdowns ~ WIF - Sales and Markdowns

Inventory/Receipts Sub-Step

After you have developed the sales and markdown target, develop a receipts and
inventory target that can support the planned sales and markdown. The purpose of
this step is to ensure that you have a receipt and inventory plan that supports the sales
that you are projecting.

Inventory and Receipts View

Inventory and Receipts is where you will plan Beginning-of-period
(BOP)/End-of-period (EOP) inventory, receipts, turn, and so on. This view is
frequently planned at a month level. At a month level, EOP is usually targeted to be
about the same as BOP and then ramp up for holiday gift giving is factored in. After
planning the month, it is wise to review the results at a week level to ensure there are
no undesirable anomalies.

Stock to Sales Ratio is an important indicator of the effectiveness of the planned
inventory. The stock to sales ratio is the proportion of inventory on hand at the
beginning of a period (such as a week or month) that will support the planned sales in
that period.

If the Stock to Sales Ratio rises, (due to an increase in inventory without an
accompanying rise in sales), then you are adding more stock without increasing sales.
Unless you are intentionally ramping up stock for holiday, promo, and so on, then it is
time to hold off on receipts and work on selling down the quantity on that item. The
ultimate goal is to reduce your Stock to Sales Ratio as low as possible, without losing
sales.

Adjustments to the Wp Stock to Sales Ratio affect the receipts for both the current
period and prior period (typically the period planned is a month). However, the total
plan period receipts do not increase or decrease; they only shift from period to period.
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Note: This sub-step is not performed for W/F channels.

Note: The adjustments you made to the Sales and Markdowns view
are visible in this view if you have clicked Calculate.

There are several measure profiles available to guide you through various approaches
to planning inventory and receipts.

s Cost (Default)

The Cost profile is the default profile. The planning is focused on total cost rather
than units, and sale fype. This profile is the most comprehensive view of variables
impacting inventory.

= Inventory by Type

In this profile, you can review and maintain a breakdown of inventory by sales
type, Regular + Promo, and Clearance.

s Units

The most important asset metrics are inventory units and inventory cost because
these metrics impact cash flow. In this view, you can directly maintain EOP
inventory, Average Unit Cost, plus shrink, Mark Out of Stock (MOS), and Move to
Clearance (MOC) in terms of units.

Figure 6—10 Inventory and Receipts View

4 1. Receipts and Inventory

B3 Location  Product >3
|Brld(& Maortar u| 30018 Short Sleewe Teeil-
" &

B E M & Fnd - & @ B EE =8 E
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Ly BOPC 1905114 45 186528566 178885721 213274276 205254419 187197660 189256532 230764006 236961709 232035699
Yo Het Sales 1TAB6E7  33TETO00 3365385 3369802 3371424 3370829 3448182 1807810 1807748 53ATI08
Ly Met Sales C 17 466.67 3375709 33668388 3359802 337424 33,708.29 34,481.82 18,078.10 18077.48 5317108

Wi Met Sales C var Ly %

----------I
(i Receits G 000 21472357 000 28718614
Ly Receipts C 0.00 000 21472357 0.00 0.00 000 28718814 0.00 0.00 0.00
i Receit= Gyt Ly 06 1000 % -100.0 % -100.0 % A1000% A1000% 1000 % 1000 % -100.0 %

----------I
L2 ol 44.45 39526 40693 36620 48571 489.20 436.92 33.55 1,168.84
Ly ShinkG 44.45 33526 40693 36620 48571 489.20 436.92 0.00 33.55 116584
M MovElD G g 0.00 000 000 000 0.00 0.00 0.00 0.00 0.00 000
Ly Moveto Cir C ABS4728 3321261 17804121 3313083 3323989 -3256547 25973470 831006 1656709 5293104
o MOS C 0.00 45005 482,00 3723 34871 43243 458.79 0.00 0.00 991 30
LyphosC 357 42 36043 28472 30295 363.07 350,03 100412
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Move to Clearance View

This is an important step in creating separate Reg+Promo and Clearance balance sets.

Gross Margin Sub-Step

You build your plan with a close eye on gross margins and net gross margin. Gross
Margin is a percentage (or ratio) of gross profit to net sales. Gross profit (expressed as
Wp GM R) is the difference between net sale retail and net sales cost. Gross margin
and gross profit are very important measures of the profitability and financial
performance of a company.

Gross Margin View

Use the Gross Margin view to evaluate the gross margin created from your sales and
markdown plan and receipts and inventory plan. Determine whether the planned
gross margin meets your gross margin goal. If it does not, return to the Develop Sales
and Markdown Plan and Develop Inventory and Receipt Plan steps to adjust your
receipt markups and receipt flow. Finally, return to the Gross Margin view to adjust
additional contributors to net gross margin such as vendor funds and royalties.

Figure 6-11 Gross Margin View

4 1. Gross Margin

E2 Location  Product

[Brick & Mortsr | = [ 500 Women's Gasuals Traditional | =

B & Wl &  Fnd - % & B@mAE s mA L
WiofTY | W2ofTY | W3ofTY | W4ofTY | WSofTY | WEofTY = W7ofTY | WEofTY | WaolTY | WIOofTY

We GM R 216252436 2,247.466.12 229954332 219549302 1,399,14181 105940917 96672445 519,04488 74310768 131322434
e ra 3043 % 3383 % 202.0% 2416 % 206.7 % 1826 % 1700 % 1553 % 1408 % 1253 %
Lt 21788164 26206637 30799885 35451371 26731395 23089846 22754795 21142085 21194396  406,614.30
LML, 417 % 415% 411 % 41.0% 415% 413% 20% 21% 422% 407 %
WIBTOM RyacLy % 8925 % 7576 % 546.6 % 5193 % 4224% 3502 % 3248 % 287.4% 2506 % 2230%

- ( ({ { { [ [ [ |
Wtk vbodos Eancs B 000 000 0.00 000 0.00 000 000 0.00 000 0.0
Ryt Sl 000 000 0.00 000 000 w0 000 0.0 0o 000

e Ry aicSE 2220201 2700678 3232076 3802346 2728315 2358321 2302258  21,35617  21,15870  28,550.35

Ly Hopbes f 30,756.87 3726208  44,59385 5246215 3784341  32,53848 3176497 2946577  29,19332  39,39180

Vi titici B 218129775 226817635 232148863 222050609 142041557 107957025 98659347 638,12315 76208376 132337073
Vi et CMUH 397.7 % 3420 % 2048 % 2444 % 209.8 % 186.1 % 1735% 1589 % 1444 % 1263 %
Ly Net GM R 24607265 29485257 34545178 39655913 30083514 260,682.88 257,02137 238,879.65 23924543  430,748.20
Ly Nt GRS a71% 467 % 461 % 458% 467 % 2% 475% 476% 476% 1%
WAt LR o £ 28 786.4 % 669.3 % 572.0% 459.9.% 722% 4% 2839 % 2509 % 2185% 2073%

W Net Setes R 54345621 663,29973 T87,33074 90864707 67693990 53013264 56864734 52733907  527,63079 1,048,24082

W/F - Gross Margin View

If the Wholesale Franchise option is provisioned, you plan W/F channels in this view.

Wholesale/Franchise sales are typically tracked and managed as a separate channel of
a retail business. In the Wholesale/Franchise Gross Margin, you review the planned
gross margin on your wholesale/franchise sales.
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Figure 6-12 W/F Gross Margin

Margin

Seed Plan

||||\ y/Receipt

4 WIF - Gross Margin

Location | Product >3
Brick & Mortar | [ 20010 Denim | =

B @ | & Fnd - 3 ¢ BmE % = f

282020 2152020 | 2222020 | 2292020 372020

Wp WIF GM R .00 0.on 0.00 0.00 0.00
Wp WIF GM R % 0.0% 0.0 % 0.0 % 0.0% 00%
Ly WiF GMR 0.00 o.on L] 0.00 0.00
Ly WiIF GM R % 00% 0.0% 00% 0.0% 00%
VLM N Rt 6 100.0%  -100.0% -1000%  -100.0% -100.0%

.

' (EN S I A
Wp WIF Net Sales R 8637443 120.576.83 120083284  172710.87 84.778.84
Ly WIF Nef Sales R B0,883.15 13805462 13611448 18135588 8901778
W WIF Markdown R 0.00 0.00 0.00 0.00 0.00
Ly WIF Markdown R 000 0.oo ooo 0.00 0.00

Merch Plan Notes

<
1 Gross Margin £ Local - Gross Margin | WIF - Gross Margin

Local - Gross Margin View

If the Local Currency option is provisioned, then there is an additional view to support
planning Gross Margin.

The key planning KPIs contributing to gross margin are available in local currency for
cross-referencing and high-level planning.
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Figure 6—-13 Local Gross Margin

Margin

Seed Plan ‘ | y/R pt:

4 Local - Gross Margin

Location | Product *»3

Brick & Wortar] = [20070 Drint] =

B @ W & Fne -~ ¢ ¢ PmE s @AWW

2020 | 2M52020 | 22020 | 2292000 | 32020 | 342020 | 2102020

M GMILR 4312602 478751 6481812 8835061 4238012 2120807 2124554
W GMER % s00% 50.0% 0% 50.0% s2.0% S0.0% s00%
Lycmin 4534827 302600 6305603  OOBTTS0 4450858 2278637 2230782
AN GMTLR varL ¥ 48% 48% a8 8% 489 48% a8
SN EAELE 5825078 8844711  BRTI167 11814928 5775384 2874122 2001842
M e (AL EEL N 87.4% 887 % 877 % 87.2% 83.19% B7.2% 85.3%
Lyt Cpr LR 8116333 0076647 02006757 12185672  B0G41.53 3047838 3048034
A et G EHvar Ly 48% 48% 48% 8% 48% 48% 48%
MhipietSeles L B 25,37443 12057583 12083284 1TATI0ET  B477BE4 4241278 4248178
Ly TR 0060215 13505457 13511448 13135538  B0,017.78 4453342  44518.35
Wp Net Ssles LR var Ly % 48% 48% 48% -48% 48% 48% 48%
Wp Net Sales LG ‘ 4312750 6478822 6451871 8635028 4238071 2120671 2124832

<
1. Gross Margin 1 ocal - Gross Margin ~ W/F - Gross Margin

Review and Publish Targets Step

The Review and Publish Targets step is performed after you have completed creation
or revision of targets in the Create Targets step. You can choose to review and publish
many targets at once or one at a time as you complete building the targets of each
Dept/Channel /Half.

The key action in this task is publishing the targets so that your planners can view
them and begin to build their plans. To learn about the Planner's role, see Chapter 8.

If you need to revise your targets at any time during the pre-season, you can follow
the same procedures described in this chapter. Since you have already created a
working plan, there is no need to seed the task again, unless you want to start over
with Ly (Last Year) or Fcst (Forecast) data.

Review Targets Sub-Step

In this sub-step, review the targets you created in the previous step. If you need to
alter the targets, return to the Create Targets step to make edits.

Review Targets View

There are several measure profiles in this view to quickly guide you to the plans you
wish to review.

s Default

This measure profile shows the main Working Plan metrics for comparison with
last year metrics. This is the profile you will use after initially performing the
Create Targets step.

s Tgtwith Cp
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This measure profile shows the main Working Plan metrics for comparison with
Current Plan metrics. Current Plan is a version of the plan that is approved
in-season (and is actualized for elapsed /historical periods).

s Tgtwith Op

This measure profile shows the main Working Plan metrics for comparison with
Original Plan metrics. Original Plan is the plan as it was initially
approved-typically it got approved pre-season and stays fixed when the period
becomes in-season.

Figure 6-14 Review Targets View

4 Review Targets

[F Location  Product

[Brick & Mortsr | m [500 Women's Casuals Traditional | =

M@ | e Fnd ¢ 4 BmE®= 8 A

Wi of TY W2 of TY W3 of TY W4 of TY W5 of TY W6 of TY W7 of TY W& of TY W9 of TY W10 of TY

Wi Sales B 91402541 111471564 133294650 1,54479472 113913716 97013491 94544565 87459662 87534214 1,177,936.86

Ly SalealR 870,500.39 1,061,833.94 126947286 1,471,233.07 108489253 923 938.01 903,2861.57 83294916 5833,659.18 1,121,84463

5.0% 50% 50% 5.0% 50% 50% 5.0% 5.0% 5.0% 50%

54345621  663,29973 787,380.74 90864707 6760939.90 580,13264 56864754 52738007 52763079 1,043,24082

Wp Sales Rvar Ly %

Wp Het Sales R

by ek Sles 52233935 63171403 74938642 86537816 64470467 55250728 54156937 50227530 50250551 995,32459

5.0% 50% 50% 50% 50% 50% 5.0% 5.0% 50% 50%

75,776.44 90,477.33  109,17473 12499441 92,833.26 79,209.51 77,306.87 7213230 7106879 14241247

Wp Het Sales Rvar Ly %

Wp Markdown R

Yip Markdoun B 138% 136 % 138% 138% 137% 137 % 136% 137 % 135% 136 %
Ev Markiow L 6573268 7843505 0470421 10342708 8052871 6871072 6706009 6257155 6164901 12353647

B Blarkrlov Ho6 126% 124% 126 % 125% 125% 124% 124% 125% 123% 124%

VipRoR R 56,522,871 744984039 734923263 543259367 599495390 954053946 995734501 10275063 10530284 10874541
Ly BOP R 41296577 40032395 33572417 44569794 42536586 40954115 30666437 47830963 46982268 45837216
Mip Beckibe B 4552349 119001645 153144003 165932643 135164016 113329204 95670747 57472532 096294254 126335662
Wi Hecesptz MULo%: 00% 00% 500 % 00% 00% 00% 50.0 % 00% 00% 00%
Ly Receipts R 000 000 393231506 0.00 000 0.00 457475024 a.00 0.00 0.00

Publish Targets Sub-Step

Publishing a target copies the targets you built in the Wp measures to the target (Tgt)
measures, and then commits them to the database. Once committed, Planners can
retrieve those targets and take action planning to them.

The Tgt measures are shown in the Publish Targets view found in the Review and
Publish Targets step. These measures initially have zero values. After the targets are
published in this step, those measures are populated with the target information.
There are two views within the Publish Targets sub-step.

Publish Targets View
To publish the targets, complete the following steps.

1. Select the halves in the Wp Publish Targets measure that you want to publish.
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2. Ifneeded, enter relevant information in the Wp Publish Notes measure. This is
optional.

3. Repeat Steps 1 and 2 for other channels and departments as desired.
4. Click Publish Targets. This button is located in the top right corner.
5. A success message is displayed. Click Dismiss to close it.

The view refreshes and clears the data in Wp Publish Targets and Wp Publish
Notes measures. It populates the data for Tgt Publish Info measure as
name:date:mnotes.

Published Targets View

The targets in this view initially have existing targeted values. After the targets are
published in this step, these measures are populated with the updated target
information.

Figure 6—-15 Published Targets

4 2. Published Targets

B Location  Product

[Brick & Mortar -I 500 Women's Casuals Traditional |m

B @ W & Fnd - 4 B mE =6 4 W

Wiof TY W2of TY W3of TY W4 of TY W5of TY W6 of TY W7 of TY Waof TY Waof TY W10 of TY
Measure [ Label |

Tt Sk k. 91402541 111471564 133294650 154479472 113913716 97013491 094544565 57459662 457534214 117793636
Tgt Sales Reg+Promo R 74148424  900,08480 1,077,99659 124333335 92046943 78615636 T763,30180 70915591 710,057.96 94962937
Tgt Sales Cir R 17254117 21453084 25494991 30146137 21866773 18397855 17964385 16544071 16528413 22830750
Tgt Net Sales R 54345621 66329973 787,38074 90864707 67693990 53013264 56864784 527,38907 527,63079 1,04824082
;9‘ Net Sales Reg+Promo 43719899 52832130 63065526 72579254 54063039 46354623 45421862 419,892.19 42041448  §36.486.20
Tot Net Sales Cir R 11125722 134978.43 15672548 18285453 13630951 11658641 11442922 107,49688 10721631 211,75462
Tk Mot H 138% 136 % 139% 138% 137 % 137 % 136 % 137 % 135% 136 %
Tot Markdown R 7577644  90,477.33 10917473 12499441  92,83326 7920951 7730667 7213230 7106879 142,41247
;9”\"‘”“’""“" Reg+Promo 6035928 7210658  B87,45421 9990534 7412925 6330662 6172148  57,44941 5661462  113,69765
Tof Matkions Dk i1 1541716 1837075 2172052 2508907 1370400 1590289 1558519 1468280 1445417 2871482
T 216252436 224746612 229954332 2,19549302 139914181 105040917 06672446 51904488 74310768 131322434
EEGMA 3943 % BII% 2020 % 2416% 2067 % 1826 % 170.0% 1553 % 1403 % 1253 %
B0 56622071, 744084039 734923263 543250867 599495300 054083046 995734801 10,275,063 10,530.284. 10874541

T ecapi 4552343 119001645 153144003 165932643 135164016 113329204 95670747 57472532 96294254 126335662
ot Hecenis Rz, 00% 00% 500 % 0.0% 00% 00% 500 % 00% 00% 00%
Tot Shrink R . 3,592.90 566124 836871  11,57533 571929 4369.02 287129 2.738.96 270321 1693970

Review and Approve Plan Step

The Review and Approve Plan step is performed after the Planner has built a merch
plan that aligns with the Targets you previously created and published. In the Create
Merch Plan task, the planner must submit their plan for approval at which point their
working plan is copied into the Waiting Approval (Wa) plan version which you can
view here.

Note: The Approve sub-step is used to both approve and reject the
submitted plan.
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Review Plan Sub-Step

In the Review Plan sub-step, you directly compare the Planners Wa plan to the targets.
The are several Tgt-to-Wa variance measures that quickly guide you to areas of
difference.

Tip: Use exception formatting on the variance measures to highlight
variances. To reach the formatting dialog, right click the measure label
and choose Format from the popup menu.

Figure 6-16 Format Dialog

' 3@ Selection Options b

Measure Status...
Hide Selected Member(s}

Show and Hide...

Extended Measure b
Cut Ctrl+x
Copy Cirl+C
Paste i Headers and Cells
8 Lock Headers
Cells
[z Aftributes r Mumber
G Level Spliting b Date/Time
Position Filtering L4 Exceptions
Find .. Alert Styles
Format » Dimension Styles

If plans have been published, republished, submitted, or resubmitted since you
created the workbook, click the refresh button to reload the latest values. A refresh will
reload all data in the workbook to the last committed version, so you must commit all
of your plan work first, or it will be reverted to the last point of commit.

Continue to the Approve step to set the plan's Approved status to either approved or
rejected.

Approve Sub-Step

In the Approve sub-step, you set the plan status to either Approved or Rejected. If
rejected, the planner must rework their plan until it satisfactorily meets targets. For
rejected plan, repeat the Review and Approve step once the planner resubmits the
plan.

Note: The Op Approve Enabled indicator controls whether or not a
plan can be submitted for Op approval. If false, approved plans can
only be promoted to Cp, and not Op. This indicator is usually set to
False after all plans are approved, before the plan becomes in-season.
This setting can be modified by the system administrator.
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Once approved, the Planner must take action to copy the Wa plan to the Original Plan
(Op) version and Current Plan (Cp) version in the Create Merch Plan task.

In-Season Review and Re-Project Targets Step

The Planning Manger uses the Create Merch Plan Targets task during the in-season
process to review plans and compare those plans to the season actuals. Planning
Managers review the targets and the plans created by the lower level users and
determine how those plans compare to actuals.

One of the key steps of in-season management is reviewing Open to Buy (OTB). OTB
is the amount of money budgeted during the in-season to purchase goods that have
not yet been received or ordered. The Planner decides in-season how to spend this
money to reach strategic targets.

In-Season Review and Re-project Targets has the following sub-steps:
= Review and Re-Project Sub-Step

»  Publish Targets Sub-Step

= Review Plan Sub-Step

= Approve Sub-Step

= Open to Buy Sub-Step

= Projection Sub-Step

Review and Re-Project Sub-Step

Use the Review and Re-project sub-step to compare and rework your Wp targets with
the current plan, the original plan, and last year's actuals.

Review Targets View
Use the following measure profiles in this view to review and re-project as desired:

s Default

Use this profile to see Wp and Ly values.
n  Tgtwith Cp

Use this profile to see Wp and Cp values.
s Tgtwith Op

Use this profile to see Wp and Op values.

Publish Targets Sub-Step

Perform this sub-step when you are ready to publish the in-season adjusted targets
you created. Publishing a target copies your Wp measure information to the Tgt
measures and then it commits those target measures to the database so that Planners
can retrieve those targets.

Publish View
To publish the targets, complete the following steps:

1. Place a check mark in the Wp Publish Targets measure to select the halves the that
you want to publish.
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2. If necessary, enter relevant information in the Wp Publish Notes measure. This is
optional.

3. Repeat Steps 1 and 2 for other locations and products if necessary.
4. Click Publish Targets. This button is located in the bottom right corner.
5. A success message is displayed. Click Dismiss to close it.

The view refreshes and clears the data in Wp Publish Targets and Wp Publish
Notes measures. It populates the data for Tgt Publish Info measure as
name:date:notes. The Tgt measures in this view are populated.

Published Targets View

The targets in this view initially have existing targeted values. After the targets are
published in this step, these measures are populated with the updated target
information.

Review Plan Sub-Step

Similar to pre-season, the Review Plan sub-step is performed to review the Planner's
in-season plan which is awaiting approval.

Review Plan View

This view shows the currently published targets compared to the Waiting Approval
(Wa) plan.

Approve Sub-Step

In the Approve sub-step, you set the plan status to either Approved or Rejected. If
rejected, the planner must rework their plan until it satisfactorily meets targets. For
rejected plans, repeat the Review and Approve step once the planner resubmits the
plan.

Note: The Op Approve Enabled indicator controls whether or not a
plan can be submitted for Op approval. If false, approved plans are
only promoted to Cp and not Op. This indicator is usually set to False
after all plans are approved, before the plan becomes in-season. This
setting can be modified by the system administrator.

Once approved, the Planner must take action to copy the Wa plan to the Current Plan
(Cp) in the Create Merch Plan task.

Open to Buy Sub-Step

This sub-step has one view.

Open to Buy View

Use Open to Buy (OTB) to understand the variance between the current planned
receipts and the on order plus any on order adjustments. This variance is shown in the
Wp OTB C measure. OTB indicate how many additional receipts can be purchased.
Users should understand if their planned receipts keep them on the overall Cp EOP
inventory plan. To understand the variance between the Cp EOP inventory plan and
the Wp EOP inventory plan, reference the measure Wp EOP C var Cp%. Use this view

Create Merch Plan Targets Task 6-17



In-Season Review and Re-Project Targets Step

to validate what OTB you have available and then start adjusting your plan. Then,
confirm that your updates can be obtained given the OTB constraints you may have.

The following profiles are available:
»  Default

This measure profile focuses on key metrics of total sales, markdowns, receipts,
and on order to summarize open to buy.

s Units

This measure profile focuses on unit and average unit cost key metrics for sales,
receipt, and on order.

Use the following best practices to adjust OTB:

s Tounderstand the difference between the current approved receipts and the net on
order, compare Cp Receipts C to Wp Net On Order C.

s Ifreceipts are booked for upcoming (non-elapsed) periods, you can enter the Wp
Receipt C data into the Wp On Order Adj C to capture the Wp OTB C measure.
For example, this may occur if receipts book daily for the retailer, and OTB is
completed on a Tuesday. By using the Wp On Order Adj measures, you can
capture all receipts for comparing the Net On Order to the Cp receipt plan.

Projection Sub-Step
Multiple profiles are available for analysis:
s Default

This measure profile displays Reg+Promo, Clearance, and Net Sales and
Markdowns and the corresponding inventory.

s Direct
Key metrics for e-commerce are display including traffic, transactions, and returns.
s Local Currency

If the Local Currency option is enabled, user view key metrics in local currency.
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Create Merch Plan Task

The Planner role is usually associated with the merchandise planner in the
merchandise planning organization. During the pre-season, the Planner receives
department targets from the Planning Manager. The Planner references those targets
when creating the subclass merch plans.

The Planner will start pre-season activity with the Create Merch Plan task. This task
belongs only to the merch Planner role. It includes the following steps:

Create Plan Step

Review and Reconcile Step

Review and Submit Plan Step

In-Season Review and Re-Project Plan Step

In-Season Submit Plan Step

The Planner must complete the first three steps in the Create Merch Plan task for all
subclasses in the department in order to create plans and submit them for approval to
the Planning Manager. The fourth and fifth steps are used during in-season planning.

Figure 7-1 Create Merch Plan Task

Create Merch Plan

[E] create Merch Plan

Task or Step Action
4 [E]Create Merch Flan =]
Create Plan B

Review and Reconcile B

Review and Submit Plan B

In Season Review and Re-project Plan =

In Season Submit Plan B

The available tasks depend on your user role.
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Create Plan Step

To create the plan, the basic approach is to complete the following steps within the
views provided in the Create Plan step:

1.

The first time you begin the Create Plan step for a particular season, department,
and channel, you will want to first review the Targets to understand the
department totals you need to produce. The Targets are easily reviewed in the
Review and Reconcile step > Review with Target sub-step.

Because you have not seeded any plans, the Wp versions of the plan will be
irrelevant in the Target review. Another option you may prefer is to initially seed
the entire department to generate the base Wp version for initial comparison
against Targets.

2. Seed the plan using Last Year (Ly) or Forecast (Fcst) to create a base plan.
3. In Sales/Markdowns, plan the sales, markdowns, returns, and so on, you are
projecting. Use forecasted sales and Ly as a guide.

4. Plan the required inventory and receipts.

5. Review the Gross Margin results.
Tip: As you build your plan, click the Commit button when you are
happy with the intermediate state. This creates a permanent snapshot
of the as-is state. This creates a restore point you can revert back to if
you go down a path that is unsatisfactory.

Seed Plan Sub-Step

The first action that the Merch Plan users complete when creating a new plan is to seed
the plan with the Initialize view. This view is found in the Create Targets Step: Seed
Plan.

Initialize View

With this view, you can choose to seed your plan with Last Year (Ly) or Forecast (Fcst)
data to create a demand curve on which to spread the new plan's initial targets. Or,
you can instead choose to not seed the plan, which allows you to create a plan that is
not influenced by last year's performance or forecast (plus last year's performance).

Table 7-1 Initialize View Measures

Measure Description

Seed Source The seed source used to seed the working plan. Use this option

to seed or not seed the working plan. You can seed with Last
Year's (Ly) or Forecast (Fest) data. Alternatively, choose the
Blank option if you do not want to seed the working plan.

Seed Info Includes a few pertinent facts about the last time that the Seed

custom menu was executed: last seed source concatenated with
last seeded date and the last user to seed.

If blank, then the given intersection has never been seeded.

Seeding the Plan

When seeding the plan, you can choose which information is seeded. For instance, you
can seed just one half or all halves in the task. You can also choose what locations and
products to seed.
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There are two ways you can seed. You can seed each level individually, or you can
seed several levels at once by changing the dimension level shown in the view.

Seeding One Level at aTime To seed one target at a time, you set the seed source
information. Then, to seed the next subclass in the Product dimension within the Brick
& Mortar channel, complete the following steps:

1. Click the Dimension whose value (position) you want to change, as shown in
Figure 7-2.

2. Click the Next or Previous arrow, as shown in Figure 7-2.

Figure 7-2 Changing a Dimension Level with Page Arrows

4 Initialize

Previous and Mext Arrows |
B} Location  Product

|B||&& Mortar u | 500 Wemen's Casuals Tud:!mrull. - { Dimension Fields

3. The page refreshes and the next position in the department level is displayed in
the page edge. Note that the Seed Source measure is not populated for this
department.

4. Select the half that you want to seed with Ly or Forecast data.
5. Click the Next arrow to view and seed the next department.

6. When you have selected all the data you want to seed, click Seed in the top right
corner.

Figure 7-3 Seed Button

Home  About  Help - Changs pessword - Logout adm o

Workbook : develop@Publish-Co. Tgts

e A

{B8 ' calendar |

L .

— B0 Messure|
k]

7. A confirmation message is displayed, stating that the data has been successfully
seeded. Click OK.

After you have seeded, the view refreshes and the Last Seed Source and Last Seed

Date measures contain the source and date of the last seed.

Seeding Several Levels at Once The default setting of the Initialize Plan view is set to
show the Half level of the Calendar, the Channel level of the Location dimension, and
the Subclass level of the Product dimension.

To change the dimension level shown in the page edge or grid, complete the following
steps:

1. Click the dimension tile you want to change.
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Figure 7-4 Location Dimension Tile
4 Initialize

B | Location | Product

[Brick & Mortar «[500 Womaen's Casuals Traditional |«

The dimension window is displayed. Select the level of the dimension that you
want to appear in the page edge. If you want to view more than one level at a time
in the page edge or grid, select multiple levels. In Figure 7-5, Channel was

deselected and Company was selected instead.

Figure 7-5 Location Dimension Selection Window

Initialize - Location
Levels | Show Attributes and Sort | Show and Hide

Display @ Biock View
O Cwtline Wiew

Select ™ Lewels
4 [ Channel
4 L[] Chain
4 L7 company
L[] all [Lacation]
4 L[ chain Group

= L[@] all [Lacatian]

4 L[] Currency

L[] all [Lacation]

3. Click OK when finished.

4. Repeat Steps 1 through 3 for other dimensions if necessary.

After the dimensions are at the level you want, select the halves that you want to
seed.

In Figure 7-6, both the Location and Product dimensions are at the highest level,
Company, and the half Halfl FY2020 are set to seed from last year.

When you have selected all the data you want to seed, click Seed in the top right
cornetr.

Remember that regardless of the dimension selected for viewing and seeding, the
actions in a workbook are ultimately limited by the positions you have selected for
the workbook, that is, the Subclasses, Channels, and Halves.
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Figure 7-6 Seeding Several Levels at Once
4 Initialize

B3 Location  Product

[2ll [Location] | m [ &l [Product] |=

B | i & Find - & ¢ B ®D
H1 TY H2 TY

Wp Seed Source | Last Year Last Year ﬂ

Wp Seed Info |Ly:05Feb2020:adm Ly : 05 Feb 2020 - adm

7. The view refreshes. The Seed Info measure contains the last seed source
concatenated with last seeded date and the last user to seed. A confirmation
message is displayed, stating that the data has been successfully seeded. Click OK.

After you have seeded the divisions, continue to the next sub-step:
"Sales/Markdowns Sub-Step".

Sales and Markdown View

The Sales and Markdown view displays loaded Last Year and Forecast values to help
the user determine their Seed Source.

Sales/Markdowns Sub-Step

After you have seeded, develop the sales and markdown plan for those departments.
The second tab within the Create Plan step, Sales and Markdowns, has one default
view: Sales and Markdowns. The number of views in the Sales and Markdowns action
depends on your system settings. Typically, there is one view. However, if
Wholesale/Franchise and/or the Local Currency options are enabled, then there are
additional views.

Sales and Markdowns View

In the Sales and Markdowns view, you plan net sales, promotions, and markdowns.
Sales are the revenue generated by selling goods or services. Regular priced sales yield
the greatest margin, however successful promotions drive more traffic and completion
of sales. Though the promotional sale likely includes markdown, the overall increase
in sales should outweigh the markdown and drive at good margins.

There are several measure profiles available to logically guide you through the plan
variables.

A measure profile is selected by clicking the yellow ruler icon in the toolbar and then
clicking Select and the preferred profile from the displayed drop-down list.

Figure 7-7 Edit View Button

B3 Location  Product
Measure Profiles

[Brick & Mortar | m[ 500 Women's Casuals Traditional |=

B E I & Find... - 3 @ =N EE ch e

s Sales and Markdowns (Default)
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The measures in this profile represent totals which are not broken down by type of
sale such as Promo, clearance, and so on. This view also incorporates the forecast
for viewing on top of all Ly actuals.

Sales by Type

The measures in this profile display and capture sales and returns figures by type
of sale: Regular + Promotional, and clearance. Regular + Promo, and Clearance
added together equate to the total sale or total return.

Start by planning the regular sales. Then, using your marketing calendar as a
guide, align the promotional sales to the calendar. Refer to the calendar again for
the exit weeks for the products, and plan the clearance sales for those weeks.

The planned figures for these sales types populates the Wp Sales R measure.
Markdowns by Type

Markdown is the difference between the original retail price and the actual selling
price. The measures in this profile display and capture markdown figures as a
total as well as by sales type: Regular + Promotional, and Clearance. The
markdown types added together equate to the markdown (Wp Markdown R).

In the cost method of planning, many companies do not plan markdowns, but
planning both promotional and markdowns offers a guide to make decisions and
keep aging inventory from becoming an issue.

Units

Some lines of businesses may prefer to build the plan, or at least closely couple the
financial plan, by sales in terms of units. You use this view to review sales units,
Average Unit Retail (AUR), and the Average Unit Cost (AUC).

Direct

This measure profile contains the KPIs for direct to consumer channels.
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Figure 7-8 Sales and Markdowns View

4 1. Sales and Markdowns

E Location  Product

[Eride & hartar u[500 Mismen's Casuals Traditional |
B @ W & Find - S ¢ FmEasm A W W

208/2020 252020 202212020 | 2029/2020 37/2020 3142020 | 3212020 | 3282020 40412020 4111/2020

Wi Sales R 87050033 105153304 1,250,47286 147123307 108489253 92383801 90328157 83284916 83365018 1,121,344.63
Fest Sales R 152476448 152476946 1,529764.96 152476946 152476446 152476446 152476446 152476446 152476445 152476446
Wi Sales R var Fost % 429% 304 % BT % 35% 285% 394 % 403 % A54% A53% 284 %
Lysecs 87050039 1,061633.94 1269,472.86 1,471293.07 108489253 92393801 90326157 63294916 093365918 1,121,844.63
W Sales RvarLy % 00% 00% 00% 00% 00% 00% 00% 00% 00% 00%

| I I I
WHULSELER 52233925 63171403  749,886.42  B6537616  GM4TO46T 55250726 54136937 50227530 50230551 99532458
et SalEsR 52233925 63171403 749,996.42 66537016  G44T0467 55250728 54156937 50227590 50250551  996,324.59
eiRcasaIESREE e 00% 00% 00% 00% 00% 00% 00% 00% 00% 00%

| I I I
WHILSETeE 26117686 31586432 37495108 432697.33 32035974 27626082 27079183 25114520 25125986 499,169.67
LghetSalesie 26117686  315864.32 37495108  432697.33 32035974 7626082 27079183 25114520 29125986 499,169.67
DT Cliy ey 00% 00% 00% 00% 00% 00% 00% 00% 00% 00%

| I I I
Wi Markdoven R 6573268 7848505 0470421 10842708 8052871 6871072 6706008  B2STIS5S  B1B4801 12353647
RS 126% 124% 126% 125% 125% 124% 124% 125% 123% 124%
Ly Markdown R 6573268 78,485.05 94,704.21  108,427.08 80,528.71 68,710.72 67 060,09 6257155 6164901 12353647

Follow these steps to basic sales and markdown generation:

1. Using the default measure profile, which is Sales and Markdowns, review and
compare the total sales to the forecast.

If you are planning a Wholesale/Franchise channel, use this view to plan Net
Sales. Then go to the W/F Sales and Markdowns view to complete planning.

2. Change the measure profile to Sales by Type.

3. In the Sales by Type measure profile, plan your sales by type. The sales types are
Total Sales, Regular + Promo Sales, and Clearance Sales.

Start by planning the regular sales. Then, using your marketing calendar as a
guide, align the promotional sales to the calendar. Refer to the calendar again for
the exit weeks for the products, and plan the clearance sales for those weeks.

The planned figures for these sales types populates the Wp Sales R measure.
4. Return to the Sales and Markdowns measure profile.

5. With the total Wp Sales R populated, you can adjust the total to your target while
still maintaining the relationships between the different sales types.

6. Change the measure profile to Markdown by Type. In the Markdown by Type
profile, edit the Wp Markdown Reg+Promo R% to adjust the Wp Markdown
Reg+Promo Rate.

Note: Since sales and markdowns are both planned at the type level,
you must first complete the sales by type planning before you can
plan the markdowns by type.
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W/F - Sales and Markdowns View

If the Wholesale /Franchise option is provisioned, you plan sales here.
Wholesale/Franchise sales are typically tracked and managed as a separate channel of
a retail business. Use the Wholesale/Franchise Sales and Markdowns view to build
your target sales, markup, and markdowns that you will make as wholesaler or
franchisor.

Figure 7-9 W/F Sales and Markdowns

Seed Plan | kdown: Inventor ipt: Gross/Net Margin |
4 WIF - Sales and Markdowns
Location  Product
Bl@ M & Fnd 9 4 Fm A om A WA
2E020 | 252020 | 2222020 | 20020 | AW2020 | 3142020 | 3212020
Wp WIF Sales R 15115878 23757740 28082508 323,84383 23323726 16070350  169,856.00
Ly WIF Seles R 15871673 24045627 29486728 240,03802 24489012 178,18388 17545474
Wip \WIF Sales R var Ly % 43 % 43% 43% 48% 43% 48% 48%
. ! | | |
MDA et 3l 15115370  237.577.40 28082608 32384383 23323726 180.703.50  160.056.00
© e W Nt Sales R % 1000 % 1000% 1000 % 100.0% 100.0 3% 100.0% 1000 %
LEMUE ot Beiee 12 16871672 24046627 204206720 240030012 244.800.12 172138088  178.454.74
EY VAT et Selee 72 3 100.0% 1000 % 100.0% 1000% 100.0 % 1000% 100.0 %
:’:PWfF Net Sales R var Ly 42 % 4E% -42% 48% 42 % 45% 48%
.. [ | |
WA ek 0o% 00% 0.0% 00% 00% 00% 0.0 %
I R n.oo om n.00 0.m .00 0.m .00
Ly WIF Markup R % 00% 00% 00% 00% 00% 00% 0o%
Ly W/F Markup R 0.00 000 0.00 .00 000 0.00 00
%"YPW'F"‘E“‘““ Bty -0D.0%  -1000%  -1000%  -1000%  -100.0% -000% 1000 %
<

1. Sales and Markdowns £ Local - Sales and Markdowns  WIF - Sales and Markdowns

Local - Sales and Markdowns View

If the Local Currency option is provisioned, you utilize this view. The key planning
KPIs are available in local currency for cross-referencing and high-level planning.
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Figure 7-10 Local -Sales and Markdowns

Seed Plan ‘ kdowns y/Receipt: MNet Margin ‘

« Local - Sales and Markdowns

@ Location | Product >3

Brick & Wortsr | = [20070 Denim | =

B @ | &  Fied - & 4 B mOE o omE A W @

282020 | 2152020 | 2222020 | 2992020 | 3/2020 | 311412020 | /2102020
Messure [ Lsbel ]
Wp Sales LR 181,96202 24205458 243001.58 32334000 19185086 5006082 31120462
Ly Seles LR 18195203 24285483 24308153 32384068 18185056 8068952 8112062
M Sl | v Ly an® 0.0% 00% 0.0% 00 0.0% 00%
W SRles LR 8537443 128567583 12863284 17271987 B4 77884 4241278 4248178
.

Ly Me!Ssles LR 0060315 13605462 136114438 18135698  S0017.78 4453342 44561635
Wi Net Seles LR var Ly % 48% 45% 48% 43% 48% 4E% 48%
W Net Sales LC 4318750  B4.7E222  G4S1671  8A.360.28 4238071 2120671 2124622
Ly Me! Ssles LC 4534688  B3.027.63  ©8057.55  OO67TE3T 4450020 2226706 2230853
Wp Net Ssles LG var Ly % 48% 48% 48% -48% 48% -48% 48%
W Merkdawn LR % 127% 12.6% 125% 120% 12.6% 12.4% 127%
Wp Markdown LR 10,876.52 16.352.48 16,242.80 22215.18 1058318 52628 45 5,407.70
Ly Markdown LR 1152535 1718185 1705473 2332585 1112284 553187 5E78.08

1. Sales and Markdowns | Local -

Inventory/Receipts Sub-Step

After you have developed the sales and markdown target, develop a receipts and
inventory target that can support the planned sales and markdown. The purpose of
this step is to ensure that you have a receipt and inventory plan that supports the sales
that you are projecting.

Inventory and Receipts View

Inventory and Receipts is where you will plan Beginning-of-period
(BOP)/End-of-period (EOP) inventory, receipts, turn, and so on.

Stock to Sales Ratio is an important indicator of the effectiveness of the planned
inventory. The stock to sales ratio is the proportion of inventory on hand at the
beginning of a period (such as a week or month) that will support the planned sales in
that period.

If the Stock to Sales Ratio rises, (due to an increase in inventory without an
accompanying rise in sales) then you are adding more stock without increasing sales.
Unless you are intentionally ramping up stock for holiday, promo, and so on, then it is
time to hold off on receipts and work on selling down the quantity on that item. The
ultimate goal is to reduce your Stock to Sales Ratio as low as possible, without losing
sales.

Adjustments to the Wp Stock to Sales Ratio affect the receipts for both the current
period and prior period (typically the period planned is a month). However, the total
plan period receipts do not increase or decrease; they only shift from period to period.

Note: This sub-step is not performed for W/F channels.
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Note: The adjustments you made to the Sales and Markdowns view
are visible in this view if you have clicked Calculate.

There are several measure profiles available to guide you through various approaches
to planning inventory and receipts:

s Cost (Default)

The Cost profile is the default profile. The planning is focused on total cost rather
than units, and sale type. This profile is the most comprehensive view of variables
impacting inventory.

= Inventory by Type

In this profile, you can review and maintain a breakdown of inventory by sales
type: Regular + Promo, and clearance.

s Units

The most important asset metrics are inventory units and inventory cost because
these metrics impacts cash flow. In this view, you can directly maintain EOP
inventory, Average Unit Cost, plus shrink, Mark Out of Stock (MOS), and Move to
Clearance (MOC) in terms of units.

Figure 7-11 Inventory and Receipts View

4 1. Receipts and Inventory

B3 Location  Product >
|E!Id(& Maortar u| 30018 Short Sleewe TQESI-
. - a
| E W & Fn ~ & ¢ B mEcmAa ol
2BE00 ZMSGOAG | 20RO RRACOAN | OO | GA4EON | R2IE020 3R8E020 4MPE020 412020
W BOP C 240794955 239008528 235385380 25324540 249679036 246085679 242437128 267452895 259610872 2537 BSTT

Ly BOP C 1805,114.45 1,865286866 1,788.85721 23274276 205254419 197197660 1892,565.32 2,397,640.96 2,369,617.09 232935699
Wi Net Sales C 1746657 3375709 33683588 3389502 3371424 3370329 3448182 1807810 1807748 5317108
Ly hlet Sales © 17 46587 3375709 3368385  S359802 3371424 33,708.29 34,481.82 18,078.10 1807748 5317108

Wi et Sales C var Ly %

----------I
o Receipts © 000 21472357 000 28718814
Ly Receipts. ¢ 0.00 000 21472357 0,00 0.00 000 28718614 0.00 0.00 000
i Receit= Gyt Ly 06 1000 % -100.0 % -100.0 % A1000% A1000% 1000 % 1000 % -100.0 %

----------I
i Shrink C 44 458 30526 406 93 366 20 48571 43920 43692 3355 1,168.54
Ly ShinkG 44.45 33526 40693 36620 48571 489.20 436.92 0.00 33.55 116584
M MovElD G g 0.00 000 000 000 0.00 0.00 0.00 0.00 0.00 000
Ly Mo to Clr © 16,547.28  -33,212B1 17884121 3313093  -3323989 3256547 25973470 831006 1656799 5293104
W MOS C 000 45005 452,00 31723 34371 43243 45679 000 000 a3 30
LyphosC 357 42 36043 28472 30295 363.07 350,03 100412

Gross Margin Sub-Step

You build your plan with a close eye on gross margins and net gross margin. Gross
profit (expressed as Wp GM R) is the difference between net sale retail and net sales
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cost. Gross margin and gross profit are very important measures of the profitability
and financial performance of a company.

Gross Margin View

Use the Gross Margin view to evaluate the gross margin created from your sales and
markdown plan and receipts and inventory plan. Determine whether the planned
gross margin meets your gross margin goal. If it does not, return to the Develop Sales
and Markdown Plan and Develop Inventory and Receipt Plan steps to adjust your
receipt markups and receipt flow. Finally, return to the Gross Margin view to adjust
additional contributors to net gross margin such as vendor funds and royalties.

Figure 7-12 Gross Margin View

4 1. Gross Margin i
[0 'Locaton’ Proguct > 4 il | Calendar
[ & et « [155558 Bund | 1 Measure
B @M k. A »$ % PmdewmaWd

20000 | 2192020 | 2o | aosox | wdeco | wiomo | e | sesze | 4400 | 41020
e GMR VONS1 SIMISE  STTI  IETON MR WIS 02061 40SNE0 A0S 2ane -
e GMR % 500% S04 0% @0% oo% s00% s00% s500% s00% 9%
Ly GMR ;PN SH2EIS SMAMTTS  WEWI MERJ WIMEI  MNIN W0SSE 0SS 2anE
Ly GMRS 0% s0% won mo% ETES 500 S0 % s0% s00% o
e MR varLy % s s 0% 0% LIRS e v v 0% 0%
o Vender Funds R 306441 B2 BN BAINTI  GABAET 206004 297185 B3SEAD  B0S4  3amiss
Ly Venser Funds R V6441 G| QA2 BAINTI BWGE 206004 207195 63N EPWG  lomes
Wio Rioyates R 150950 4S64B) 4572 34330 309560 LSO2ES 1SBAN2  J24IS) 20020 1SWES
Ly Royakes R 150950 456483 4S87E2 304038 309569 150288 1562 324153 Il 1swes
1n Royates R % ann ann a9% an% 0% 1e% 18% 0% 7% a6
Ly Royases R% 3% 8% 395 40% 0% 3z% 9% s 7% 6%
o el GHR ATTE2  TOAIBEZ  TOSMEZ LTI MBBITAZ 340643 M4SNIBY  ASEINE)  AASTEDR  DSTELL
e HAGM A% w09% e 955 @ W 610% 133 % S09% 60%
Ly Nt GUR 244pae8 TDSS2ED  TDBINGS I TOOMIS  JAMEED 2454125 4S6S12  4EM3)  2575ev4
Ly Het G % 9% s85% man wr% 5% Bli% 7% 4% B0% s%
0B 1 G L v Ly % 0% 0% S a1 02% 00% i s a1 0%
#p Mt Sales Rt AD1B4B4  NBSEITT  WB4IESS  TEISOES  TIEASE4  NAIITD  M4SIE1  BI0SISI  BLIIDDS  4ZINTY
Ly Het Sales R 401881 NBSEIT 1B 7RSO TIEM&  3ANTD H4RA 1SS 811888 423M
Wi Pt Sales R vad Ly % s 1% a0 2% no% L no% 1% 0% 0%
W tiet Sales € Me628)  SSTMAED  SONAMZ  IBEA0NS  IEENNAD  19TASAT  NO2MaD  A0SMEY  A0SSSEY  Managy
Ly Net Saes © 0923 SOIR4EY  SOMBEZ  JMEROSS BB 1O7ASET N0 MSNEI  MWSSSE 2110297
W bl Saes Cvas Ly % w0 0% a0 aa% oo% new no% 1% 1% an%

W/F - Gross Margin View

If the Wholesale Franchise option is provisioned, you plan W/F channels in this view.

Wholesale/Franchise sales are typically tracked and managed as a separate channel of
a retail business. In the Wholesale/Franchise Gross Margin, you review the planned
gross margin on your wholesale/franchise sales.
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Figure 7-13 W/F Gross Margin

Seed Plan | Inventory/Receipt: Margin
4 WIF - Gross Margin
Location | Product >
Biick & Mort=r | = [20010 Denim] =
B & M & Fnd -3 @ B@m O d& @4
2872020 2/15/2020 2122/2020 2/29/2020 72020
Wp WiF GM R om0 0.00 fili} 0.00 0.00
Wp WIF GM R % 0n% 0O0% 00% 0.0% 00%
Ly WIF GMR 0.00 n.00 oo 0.00 0.00
Ly WiIF GM R % 00% 0.0% 00% 0.0% 00%
L T L B I -100.0% -100.0 % 000 % -100.0 % 1000 %
Wip WIF Net Ssles R 8637443 12057583 12083234 17271987  84.775.84
Ly WIF Nef Sales R B0,883.15 13805462 13611448 18135588 8901778
p WIF Markdown R .00 0.00 0.00 0.00 0.00
Ly WIF Msrkdown R a.00 0o ana 0.00 0.00
Merch Pian Notes

<
1 Gross Margin £ Local - Gross Margin | WIF - Gross Margin

Local - Gross Margin View

If the Local Currency option is provisioned, then there is an additional view to support
planning Gross Margin.

The key planning KPIs contributing to gross margin are available in local currency for
cross-referencing and high-level planning.
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Figure 7-14 Local Gross Margin

Margin

Seed Plan ‘ | y/R pt:

4 Local - Gross Margin

Location | Product *»3

Brick & Wortar] = [20070 Drint] =

B @ W & Fne -~ ¢ ¢ PmE s @AWW

2020 | 2M52020 | 22020 | 2292000 | 32020 | 342020 | 2102020

M GMILR 4312602 478751 6481812 8835061 4238012 2120807 2124554
W GMER % s00% 50.0% 0% 50.0% s2.0% S0.0% s00%
Lycmin 4534827 302600 6305603  OOBTTS0 4450858 2278637 2230782
AN GMTLR varL ¥ 48% 48% a8 8% 489 48% a8
SN EAELE 5825078 8844711  BRTI167 11814928 5775384 2874122 2001842
M e (AL EEL N 87.4% 887 % 877 % 87.2% 83.19% B7.2% 85.3%
Lyt Cpr LR 8116333 0076647 02006757 12185672  B0G41.53 3047838 3048034
A et G EHvar Ly 48% 48% 48% 8% 48% 48% 48%
MhipietSeles L B 25,37443 12057583 12083284 1TATI0ET  B477BE4 4241278 4248178
Ly TR 0060215 13505457 13511448 13135538  B0,017.78 4453342  44518.35
Wp Net Ssles LR var Ly % 48% 48% 48% -48% 48% 48% 48%
Wp Net Sales LG ‘ 4312750 6478822 6451871 8635028 4238071 2120671 2124832

<
1. Gross Margin 1 ocal - Gross Margin ~ W/F - Gross Margin

Review and Reconcile Step

The Review and Reconcile step is performed after you have completed the Create Plan
step for all subclass in a department.

If at any time during the pre-season you need to revise your plans to better align with
the targets, you can follow the same procedures described in this chapter. Since you
have already created a working plan, there is no need to seed the task again, unless
you want to start over with Ly (Last Year) or Fcst (Forecast) data.

In this step, you can review your created or adjusted plan against department targets
and location plans.

Review with Target Sub-Step

This sub-step can be performed at any point in the planning process when you wish to
get a gauge of how the plans thus far measure up to the targets. This sub-step must be
completed before submitting your proposed plan to the Planning Manager.

Review with Target View

The Review with Target view contains the Planning Manager's Target (Tgt) measures
as well as planning (Wp) measures. Use this view to compare the Tgt measures to the
corresponding Wp measures. By comparing the targets to the planning metrics, you
can better understand what your plan needs to achieve. The are several Tgt-to-Wp
variance measures that quickly guide you to areas of difference.
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Figure 7-15 Review with Target View

4 Review with Target

ER Location  Proguct

[Brice & Mortar w500 WWomen's Casuals Traditional |a

= e
B8 W & Find. - % BmE =G 8|
21512020 252020 | 2R2R020 | 2023/2020 3Mi2020 SA402020 | 3212020 37282020 41412020 441172020
W Seles R 87050039 106163394 1260,47286 147123307 108489253 92383801 90328157  B3204816  G338591% 112134463
Tot Sales R 87050033 106163394 1269,47286 147129307 108489253 92399901 90326157 032,948.16 63365918 1,121844.63
Wi Sales R var Tot % 00% 00% 00% 00% 00% 00% 0% 0% 00% 00%
ip Net Sales R 52233925 63171403 74988642 BE537BI6  B44TOMET 55250728 54156037 50227530 50250551 99832459
Tot Het Sales R 52233925 631 71403 74088642 8653716 G44 70467 55250728 54156037 50227530 50250551 09832459
W Net Sales R var Tt % 0o 00 00 % 0.0 % 0.0 % 00 00 % 00 % 0.0 % 0.0 %
Wi het Sales C 26117686 31536432 37485108 43250733 32235974 27626082 27079199 25114520 25125986 49916987
Tt het Sales © 26117686 31586432 374951.08 43259733 32235974 27626092 27079199 25114520 25125986 49916987
Wip hlet Sales C var Tot % 00% 00% 00% 00% 00% 00% 00% 00% 00% 00%
Wh Receipls C ffuls] 000 198616217 000 000 000 228737980 0.00 000 .00
Tot Receipts C 0.00 000 1366,16217 000 o0 000 2328737959 0.00 000 0.00

Tip: Use exception formatting on the variance measures to highlight
variances. To reach the formatting dialog, right click the measure label
and choose Format from the popup menu. Click the Exceptions tab
and set the conditions where you want the exception formatting to
show.

Figure 7-16 Format Dialog
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If targets are not published yet, the Tgt measures have no values. If targets have been
published or republished by the Merch Planning Manager since you last reviewed
them, click the refresh button to reload the latest values. A refresh will reload all data

7-14 Oracle Retail Merchandise Financial Planning Cost Cloud Service User Guide



Review and Reconcile Step

in the workbook to the last committed version, so you must commit all of your plan
work first, or it will be reverted to the last point of commit.

Next Steps

If you are reviewing your plans completed thus far but have not completed all
subclasses in the department, you must repeat the Create Plan step until the plans for
all subclasses within the department/channel are fully built out.

If you have just completed a pre-season plan for the first time:
1. No Location Plans exist yet, so you skip the Review with Location Plan sub-step.

2. Expand the list of steps and select Review and Submit Plan, then choose the
sub-step: Submit and Copy Approved Plan.

Follow the necessary actions to submit your plan to the Planning Manager for
approval. You may wish to now get started on Location Plan creation however, if
the Planning Manager requires the plan to be adjusted, this may impact the work
you started on your Location Plans.

If you are adjusting a pre-season plan that has already been submitted for approval:

1. If location plans are created, perform the Review with Location Plan sub-step to
understand the implications to Location Plans.

2. Expand the list of steps and select Review and Submit Plan, then choose the
sub-step: Submit and Copy Approved Plan.

Follow the necessary actions to submit your plan to the Planning Manager for
approval.

3. Perform the Create Location Plan task to make adjustments to any Location Plans
that have been started.

Review with Location Plan Sub-Step

This sub-step is performed anytime you make adjustments to the merch Plan after
location plans have been created.

Review with Location Plan View

In the Review with Location Plan view, you directly compare Wp (working merch
plan) to the current location plan. By comparing the merch plan to the location plan
metrics, you can better understand where there are misalignments that need to be
corrected. There are several variance measures that quickly guide you to areas of
difference.
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Figure 7-17 Review with Location Plan View
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Wp Sales RvarLPCp % -100.0 % ~100.0 % -100.0 % -100.0 % -100.0 % -100.0 % -100.0 % -100.0 % -100.0 % -100.0 %
Wp Net Sales R 52233925 63171403 74088642 86537816 64470467 55250728 54156037 502,27530 50250551 99332450

, LPCpNetSalesR o.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 [
Wp Net Sales R var LP Cp -100.0 % -100.0 % -100.0 % -100.0 % -100.0 % -100.0 % -100.0 % -100.0 % -100.0 % -100.0 %
. /! ! | [ |
Wp Net Sales C 261,176.86 31586432 37495100 43269733 32235074 27626092 27079199 25114520 25125086 400, 169.57
LP Cp Met Sales C 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 [
Wip Net Sales Cvar LP Cp -100.0 % -100.0 % -100.0 % -100.0 % -100.0 % -100.0 % -100.0 % -100.0 % -100.0 % -100.0%
/! | | | |
Wp Receipts C 0.00 0.00 196616217 0.00 0.00 0.00 2287379.89 0.00 0.00 o.00
LP Cp Receipts C 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 [
Wp Shrink C 1711.08 2696.10 3,985.58 551261 2723.81 2,080.78 1,367.45 1,304.49 1,287.41 3,067.20
LP Cp Shrink C 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 [

Tip: Use exception formatting on the variance measures to highlight
variances. To reach the formatting dialog, right click the measure label
and choose Format from the popup menu. Click the Exceptions tab
and set the conditions where you want the exception formatting to
show.
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Figure 7-18 Format Dialog
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There are several measure profiles in this view to quickly guide you to the plans you
wish to review:

=  Wp/LPCp

This measure profile shows the key Working Plan metrics for comparison with
Location Plan, Current Plan metrics. Current Plan is a version of the plan that is
approved in-season (and is actualized for elapsed/historical periods).

=  Wp/LPOp

This measure profile shows the key Working Plan metrics for comparison with
Location Plan, Original Plan metrics. Original Plan is the plan as it was initially
approved-typically it got approved pre-season and stays fixed when the period
becomes in-season.

Review and Submit Plan Step

This step is performed when you are ready to submit your working plan to the
Planning Manager for approval.

Review Plan Sub-Step

When you believe you are ready to submit your working plan to the Planning
Manager for approval, first use the Review Plan view to make sure the plan meets
expectations.

There are several measure profiles in this view to quickly guide you to the plans you
wish to review:

= Wp with Ly (Default)

This measure profile shows the main Working Plan metrics for comparison with
last year metrics. This is the profile you will use after initially performing the
Create Plan step.

Create Merch Plan Task 7-17



Review and Submit Plan Step

= Wp with Cp

This measure profile shows the main Working Plan metrics for comparison with
Current Plan metrics. Current Plan is a version of the plan that is approved
in-season (and is actualized for elapsed /historical periods).

= Wp with Op

This measure profile shows the main Working Plan metrics for comparison with
Original Plan metrics. Original Plan is the plan as it was initially approved.
Typically, it got approved pre-season and stays fixed when the period becomes
in-season.

Submit and Copy Approved Plan Sub-Step

This sub-step is performed when you have built a pre-season merch plan for all
subclasses in a department for a given channel and period.

Submitting a plan copies the merch plans you built in the Wp measures to the Waiting
Approval (Wa) measures, and then commits then to the database. Once committed, the
Planning Manager can retrieve those plans and take action reviewing and approving
them in the Create Merch Plan Targets task.

The Wa measures are shown in the Submitted and Approved view. These measures
initially have zero values. After the merch plans are submitted in this step, those
measures are populated with the Wa information.

Submit and Approve Plan View

In this view, you can submit the completed merch plans for approval by the Planning
Manager. You can also view the approval status of a submitted plan in the Wp
Approval measure. If the status is rejected, you need to go back the Create Merch Plan
steps to make adjustments. Since you have already created a working plan, there is no
need to seed the task again unless you want to start again with Ly (Last Year) data.

Once approved, follow the steps described below to copy the approved plan into the
Original Plan (Op) version.

Submit a Plan
To submit a plan for approval by the Planning Manager:

1. Select a check mark in the Wp Submit measure.

2. Optional: Enter information about the working plan in the Wp Submit Notes field.
3. Click the Submit Plan button at the top right of the view.

4. A success message is displayed. Click OK to close it.

Note: The planning manager will determine the point when the
pre-season planning process has been finalized and will lock down
Op. When locked, you will be unable to submit a plan for approval
and promotion to Op. However, you can submit a plan for approval
and promotion to Cp.

In rare circumstances the planning manager, working with the system
administrator, may chose to unlock the plan and enable submission
and approval of a modified Op.
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As a result of completing submission of the plan, the Wp Submit and Wp Submit
Info measures are cleared, the Wp Approval Status is set to Submitted, and the Wa
Submit Info measure is populated. In addition, your working plan is copied into a
Waiting for Approval (Wa) plan.

Promote an Approved Plan to Op and/or Cp

Once a plan is approved by the Merch Plan Manager, it must be promoted to the
Original Plan and/or the Cp version by the Planner.

1. Place a check mark in the Wp Copy Approved Plan measure.
2. Click the Copy Approved Plan button at the top right of the view.
3. A success message is displayed. Click OK to close it.

When the Op is locked down (typically during in-season), this action only promotes
the approved plan to Cp. Otherwise, this action promotes the plan to both Op and Cp.

Submitted and Approved Plan View

In this view, you can verify the plan that is awaiting approval.

In-Season Review and Re-Project Plan Step

The Planner uses the Create Merch Plan task during the in-season to review plans and
compare those plans to the season actuals. Planners can also adjust the plans.

One of the key steps of in-season management is reviewing Open to Buy (OTB). OTB
is the amount of money budgeted during the in-season to purchase goods that have
not yet been received or ordered. The Planner will decide in-season how to spend this
money to reach strategic targets.

In Season Review and Re-project Plan has the following sub-steps:
= Review Plan Sub-Step

»  Review with Target Sub-Step

= Review with Location Plan Sub-Step

= Open to Buy Sub-Step

= Projection Sub-Step

Review Plan Sub-Step

Use the Review Plan sub-step to review your core plan metrics with the current plan,
the original plan, and last year's actuals.

Review Plan View

There are several measure profiles in this view to quickly guide you to the plans you
wish to review:

= Wp with Ly (Default)

This measure profile shows the main Working Plan metrics for comparison with
last year metrics.

=  Wp with Cp
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This measure profile shows the main Working Plan metrics for comparison with
Current Plan metrics. Current Plan is a version of the plan that is approved
in-season (and is actualized for elapsed/historical periods).

= Wp with Op

This measure profile shows the main Working Plan metrics for comparison with
Original Plan metrics. Original Plan is the plan as it was initially approved.
Typically, it got approved pre-season and stays fixed when the period becomes
in-season.

Review with Target Sub-Step

This sub-step can be performed at any point in the planning process when you wish to
get a gauge of how the plans thus far measure up to the targets. This sub-step must be
completed before submitting your proposed plan to the Planning Manager.

Review with Target View

The Review with Target view contains the Planning Manager's Target (Tgt) measures
as well as planning (Wp) measures. Use this view to compare the Tgt measures to the
corresponding Wp measures. By comparing the targets to the planning metrics, you
can better understand what your plan needs to achieve. The are several Tgt-to-Wp
variance measures that quickly guide you to areas of difference.

Review with Location Plan Sub-Step

This sub-step is performed anytime you make adjustments to the merch Plan after
location plans have been created.

Review with Location Plan View

In the Review with Location Plan view, you directly compare Wp (working merch
plan) to a location plan. By comparing the merch plan to the location plan metrics, you
can better understand where there are misalignments that need to be corrected. There
are several variance measures that quickly guide you to areas of difference.

There are several measure profiles in this view to quickly guide you to the plans you
wish to review:

=  Wp/LPCp (Default)

This measure profile shows the key Working Plan metrics for comparison with
Location Plan, Current Plan metrics. Current Plan is a version of the plan that is
approved in-season (and is actualized for elapsed /historical periods).

=  Wp/LPOp

This measure profile shows the key Working Plan metrics for comparison with
Location Plan, Original Plan metrics. Original Plan is the plan as it was initially
approved. Typically, it got approved pre-season and stays fixed when the period
becomes in-season.

Open to Buy Sub-Step

Managing Open to Buy (OTB) is the primary in-season task for the Planner. Each
week, you will review last week's sales and its impact on your BOP/EOP inventory for
the current and future weeks.
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Open to Buy View

OTB helps identify out how much inventory you need to buy to make your sales
projections. It represents the amount of money you have available to spend on
merchandise. Simply put, OTB is the difference between how much inventory is
needed and how much is actually available. This includes on hand, and on-order
(including in-transit).

You will look to increase receipts if you have available open to buy and decrease
receipts if not. You may have some flexibility to go over your OTB for a week as long
as the month is on target. Consider the month as a whole and whether you want to
withhold some OTB for opportunity buys that may come up.

Use OTB to understand the variance between the current planned receipts and the on
order plus any on order adjustments. This variance is shown in the Wp OTB C
measure. OTB indicate how many additional receipts can be purchased. Users should
understand if their planned receipts keep them on the overall Cp EOP inventory plan.
To understand the variance between the Cp EOP inventory plan and the Wp EOP
inventory plan, reference the measure Wp EOP C var Cp%. Use this view to validate
what OTB you have available and then start adjusting your plan. Then, confirm that
your updates can be obtained given the OTB constraints you may have.

The following profiles are available:
s Default

This measure profile focuses on key metrics of total sales, markdowns, receipts,
and on order to summarize open to buy.

s Units

This measure profile focus on unit and average unit cost key metrics for sales,
receipt, and on order.

Use the following tips to adjust OTB:

= Tounderstand the difference between the current approved receipts and the net on
order, compare Cp Receipts C to Wp Net On Order C.

»  If receipts are booked for upcoming (non-elapsed) periods, you can enter the Wp
Receipt C data into the Wp On Order Adj C to capture the Wp OTB C measure.

For example, this may occur if receipts book daily for the retailer, and OTB is
completed on a Tuesday. By using the Wp On Order Adj measures, you can
capture all receipts for comparing the Net On Order to the Cp receipt plan.

Projection Sub-Step

Multiple profiles are available for analysis:
s Default

This measure profile displays Reg+Promo, Clearance, and Net Sales and
Markdowns and the corresponding inventory.

s Direct
Key metrics for e-commerce are display including traffic, transactions, and returns.
= Local Currency

If the Local Currency option is enabled, the user views key metrics in local
currency.
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In-Season Submit Plan Step

In this view, you can submit the completed merch plans for approval by the Planning
Manager. You can also view the approval status of a submitted plan in the Wp
Approval measure. If the status is rejected, you need to go back to In Season Review
and Re-project to make adjustments.

Once approved, follow the steps described below to copy the approved plan.

Submit a Plan
To submit a plan for approval by the Planning Manager:

1.

2
3.
4

Select a check mark in the Wp Submit measure.
Optional: Enter information about the working plan in the Wp Submit Notes field.
Click the Submit Plan button at the top right of the view.

A success message is displayed. Click OK to close it.

Note: The planning manager will determine the point when the
pre-season planning process has been finalized and will lock down
Op. When locked, you will only be able to submit for approval and
promotion to Cp.

As a result of completing submission of the plan, the Wp Submit and Wp Submit
Info measures are cleared, the Wp Approval Status is set to Submitted, and the Wa
Submit Info measure is populated. In addition, your working plan is copied into a
Waiting for Approval (Wa) plan.

Promote an Approved Plan to Cp

Once a plan is approved, it must be promoted to the Current Plan version by the
Planner:

1.
2.
3.

Select a check mark in the Wp Copy Approved Plan measure.
Click the Copy Approved Plan button at the top right of the view.
A success message is displayed. Click OK to close it.

Submitted and Approved Plan View

In this view, you can verify the plan that is awaiting approval.
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Create Location Targets Task

The Create Location Targets task is usually assigned to a planner in the merchandise
planning organization. The Create Location Targets task is the process in which
planners create the financial targets for all products in a channel. These targets are then
reconciled to the location plan to ensure proper execution.

This task includes the following steps:
s Create Targets Step

= Review and Publish Step

= All Measures Step

Create Targets Step

In the Create Targets step, begin by seeding the plan and then developing high-level
sales, returns, and gross margin figures.

Sales and Markdowns Sub-Step

The number of views in the Sales and Markdowns action depends on your system
settings. If the Local Currency option is enabled, then there is an additional view.

Seed Sales View

The first action to complete when creating new targets is to seed the plan. Seeding
occurs at the Channel /Half level. Choose a seed source of Last Year or Forecast and
click the Seed button in the low right corner of the workbook.

Table 8-1 Initialize Plan Measures

Measure Description

Seed Source The seed source used to seed the working plan. Use this option
to seed or not seed the working plan. You can seed with Last
Year's (Ly) or Forecast (Fcst) data. Or, you can choose the Blank
option if you do not want to seed the working plan.

Seed Info Includes a few pertinent facts about the last time that the Seed
custom menu was executed: last seed source concatenated with
last seeded date and the last user to seed.

If blank, then the given intersection has never been seeded.
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Plan Sales/Gross Margin % View

In the Sales and Gross Margin % view, you plan sales, returns, and gross margins for
each location.

Figure 8—1 Plan Sales/Markdowns View

4 2. Plan Sales/Gross Margin %
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There are several measure profiles available to logically guide you through the plan
variables:

s Retail (Default)

The measures in this profile display and capture sales, returns, and so on, in terms
of their retail value.

s Units

The measures in this profile display and capture sales, returns, and so on, in terms
of units.

Local Currency Plan View

If the Local Currency option is provisioned, you use this view. In the Local Currency
Plan view, you plan sales in the local currency.

Review and Publish Step

After initially developing plans for all locations in a channel, you use the Publish
sub-step to review and publish the targets. Later, if adjustments are made, use the
Review and Reconcile sub-step to reconcile the Working Plan (Wp) targets to Location
Plans (Lp).

8-2 Oracle Retail Merchandise Financial Planning Cost Cloud Service User Guide



Review and Publish Step

Review and Reconcile Sub-Step

The Review and Reconcile sub-step is for comparing the Wp Targets against Lp. This
allows you to identify the variances between the targets and the location plans.

Review and Reconcile View

This view provides a comparison between key Wp targets and location plan sales
figures. This view has measure profiles defined to quickly guide your comparison of
different location plan versions:

s PoC Op Plan (Default)

The Point of Commerce (PoC) Op profile is shown by default when the workbook
is opened. This measure profile shows the Wp target measures and Location Plan
Op measures.

= PoC Cp Plan

This profile shows the Wp target measures and Location Plan Cp measures.

Figure 8-2 Review & Reconcile View
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Publish Sub-Step

This sub-step is performed when the targets are completed for all locations in a
channel.

Publishing a target copies the targets you built in the Wp measures to the target (Tgt)
measures, and then commits then to the database. Once committed, Location Planners
can retrieve those targets and take action planning to them.

The Tgt measures are shown in the Review Targets view found in this sub-step. These
measures initially have zero values. After the targets are published in this step, those
measures are populated with the target information.

Publish View
To publish the targets:
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1. Place a check mark in the Wp Publish Targets measure for the halves that you
want to publish.

2. If desired, enter relevant information in the Wp Publish Notes measure. This is
optional.

3. Repeat Steps 1 and 2 for other channels as desired.
4. Click Publish Targets. This button is located in the top right corner.
5. A success message is displayed. Click Dismiss to close it.

The view refreshes and clears the data in Wp Publish Targets and Wp Publish
Notes measures. The action has populated Tgt Publish Info with name:date:notes.

Figure 8-3 Publish View
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Review Targets

This view can be used to verify and review the currently published targets. The targets
in this view are static and not editable. Desired change to targets must be executed in
the Wp plan and then published into the Tgt version.

If plans have been published or republished since you created the workspace, click the
refresh button to reload the latest values. A refresh will reload all data in the workbook
to the last committed version, so you must commit all of your plan work first, or it will
be reverted to the last point of commit.
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Figure 8—-4 Review Targets View
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All Measures Step

The purpose of this step is to allow you to create a view of workbook measures that
you may not be able to view at the same time in other views.

Figure 8-5 All Measures
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All Measures View

The All Measures view contains all the measures contained in the workbook; however,
only the Wp Sales R measure is visible in the default measure profile.

Figure 8—6 All Measures View

4 All Measures
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Create Location Plan Task

The Location Planner role is usually the same persons that generate merch plans in the
merchandise planning organization. During the pre-season, the Location Planner
generates merch plans and location plan targets. The Location Planner references those
targets when creating the department level location plans.

The Planner will start the Create Location Plan task after location targets are
published. Location Planning is the process in which planners create the location plans
at the store level. These plans are then ultimately compared to and reconciled against
the Merch Plan.

The Location dimension allows for planning by Comp and Non Comp status.
Locations have been assigned membership to Comp or Non Comp in the alternate
dimension level of Store Comp Status. When the Location dimension level is set to
the Store Comp Status, the planner may analyze and plan Sales by Comp and Non
Comp in both the Create Location Targets task and the Create Location Plan task.

This task includes the following steps:
»  Create Plan Step

= Review and Reconcile to MFP Step
= Review and Approve Step

= Review and Re-Approve Step

Create Plan Step

Location Plan creation is important for ensuring that each location's receipts are in-line
so that the organization can achieve the plans and targets set forth. Location planning
requires a balance and understanding of the store's promotional-nature,
seasonality/climate, size, and so on. On top of that, consideration of the events of last
year that impact that particular location's sales history become crucial. Examples of
significant events that impact the Ly sales history:

»  Hurricane or other natural disasters that close the store
= Competition: competitor opened or closed a store

s A remodel or reformat

Seed Plan Sub-Step

The first action to take when creating a new plan is to seed the plan.

Create Location Plan Task 9-1



Create Plan Step

Initialize View

With this view, you can choose to seed your plan Last Year (Ly), Forecast (Fcst), or
Targets (Tgt) data to create a demand curve on which to initially spread the new plan.
Or, you can instead choose to not seed the plan, which allows you to create a plan that
is not influenced by last year's performance or forecast (plus last year's performance).

Figure 9—1 Create Plan - Initialize
4 Initialize

Location  Product

[ Brick & Mortar |w [ 500 Women's Casuals Traditionsl |=

B i & Find. - & & B =B
H1 TY H2 TY

Vp Seed Source Last Year Last Year ﬂ

Vp Seed Info |Ly:05Feb2020- adm Ly - 05 Feb 2020 - adm

Table 9-1 Create Plan - Initialize Measures

Measure Description

Wp Seed Source The seed source used to seed the working plan. Use this option
to seed or not seed the working plan. You can seed with Last
Year's (Ly), Forecast (Fcst), or Target (Tgt) data. Alternatively,
choose the Blank option if you do not want to seed the working
plan.

Wp Seed Info Includes a few pertinent facts about the last time that the Seed
custom menu was executed: last seed source concatenated with
last seeded date and the last user to seed.

If blank, then the given intersection has never been seeded.

The following table shows a list of measures that are seeded for different seeding
options. If the selected seed source is Forecast or Target, the metrics detailed in the
table below without a forecast or target source will be seeded with last year.

Table 9-2 Seeding Options

Seeded Measure Seed with Version

Wp Sales R Ly/Fest/Tgt

Note: When the Wp Seed Source is Tgt, this metric is
seeded with the target variance to Ly since Tgts were
created at the Company level.

Wp Sales U Ly/Fest/Tgt

Note: When the Wp Seed Source is Tgt, this metric is
seeded with the target variance to Ly since Tgts were
created at the Company level.

Wp GM R% Ly/Tgt
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Create Plan Step

Table 9-2 (Cont.) Seeding Options

Seeded Measure Seed with Version

Wp Returns R % Ly/Tgt

Note: When the Wp Seed Source is Tgt, this metric is
seeded with the target variance to Ly since Tgts were
created at the Company level.

Wp Returns AUR Ly/Tgt

Note: When the Wp Seed Source is Tgt, this metric is
seeded with the target variance to Ly since Tgts were
created at the Company level.

Wp Receipts C Ly
Wp Receipts U Ly
Wp Shrink C % Ly
Wp Shrink AUC Ly
Wp Transfers In/Out C Ly
Wp Transfers In/Out U Ly
Wp W/F Owned by Retailer R % Ly
Wp W/F Markup R % Ly
Wp W/F Markdown R % Ly

Sales & Markdowns Sub-Step

After seeding, you can verify the seeded sales and markdown data in this view.

Figure 9-2 Sales and Markdowns View

4 Sales and Markdowns

B3 Produst | Laocation >
|5EIEI Women's Casuals Traditional w| 1000 Charlotte |m
B oE Wl e P -3 4 BE B mA WA
20802020 | 2A52020 | 22202020 | 22902020 | 72020 | SA42020 | 3212020 3282020 4M2020 | 44172020
o 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00
Fest Sales R J7OF3SE  270F3SE  2TOVASE  2TOV3SE  2FOF3S6  2TOF3SE  27073S6 2707356 2707356 2707356
W sale sz mk st -100.0% -100.0% 100.0 % 100.0 % A00.0% A00.0% A00.0 % 1000 % 1000 % -100.0 %
Ly SolesR 1921712 2341688 2799843 3245272 2392595 2036252 1947166 17689.94  17689.94  23,79868
Vb omles River LS -000% -100.0% -100.0 % -100.0 % A00.0% A1000% 000 % 1000 % -100.0% -100.0 %
W Avg Sales R per 000 000 000 000 000 0.00 000 000 000 000
Location
¥iLhvgales Ripe Sq M 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00
- (/' ' | | |
R Net Sales B 0.00 000 000 000 0.00 0.00 0.00 0.00 0.00 000
Ly Met Sales R 1118880 1358178 1623908 1882258 1387703 1 81026 129359 1026017 1026016 2079529
Bfpllet Sales varsl v -100.0% -100.0% 100.0 % 100.0 % A00.0% A00.0% A00.0 % 1000 % 1000 % -100.0 %
0 Avo hetiSeles R per 0.00 000 000 000 0.00 0.00 0.00 0.00 0.00 000
Location

Wi Avy Met Sales R per So

0.00 ooo ooo ooo o0.oo o.oo 0.00 0.00 0.00 ooo
0.00 .00 .00 .00 .00 .00 0.00 0.00 0.00 .00

Vil Net Sales © ‘
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Create Plan Step

Plan Sales and Markdowns View

You can verify the seeded sales and markdown data in this view. After you have
seeded, develop the sales and markdown location plan for those departments.

If you are planning a Wholesale/Franchise location, use this view to plan Net Sales.
Then use the W/F Sales and Markup View to complete planning.

There are several measure profiles available to logically guide you through the plan
variables.

A measure profile is selected by clicking the yellow ruler icon, Select, and the desired
profile from the drop-down list.

Figure 9-3 Location of Measure Profile Button

B3 Location  Product
Measure Profiles

[Brick & Mortar | m[ 500 Women's Casuals Traditional |m

B E W & Fna - & @ E?EE@%—'@I

s Sales (Default)

The sales measure profile shows the key sales planning metrics including sales, net
sales, and returns.

To use the Average Sales/Net Sales/Returns Per Location measures to see
averages, you must roll up the Location Dimension to a level above Location. The
average calculated is limited to the average of the active locations of the
workbook. A workbook with one location will have an average equal to the Wp. In
the same way, a level with only a single location which rolls up to it will also have
an average equal to the Wp.

=  Markdowns
The markdowns measure profile shows sales against markdowns.

To use the Average Sales/Net Sales/Markdowns Per Location measures to see
averages, you must roll up the Location dimension to a level above Location. The
average calculated is limited to the average of the active locations of the
workbook. A workbook with one location will have an average equal to the Wp. In
the same way, a dimension with only a single location which rolls up to it will also
have an average equal to the Wp.

s Units

The most important asset metrics are inventory units and inventory cost because
these metrics impact cash flow.

To use the Average Sales/Net Sales/Returns Per Location measures to see
averages, you must roll up the Location level to a dimension above Location. The
average calculated is limited to the average of the active locations of the
workbook. A workbook with one location will have an average equal to the Wp. In
the same way, a level with only a single location which rolls up to it will also have
an average equal to the Wp.

Local Currency Plan View

If the Local Currency option is provisioned, then the Local Currency view is available.
The Local Currency view displays your plan using the local currency conversion set
up by the administrator.

9-4 Oracle Retail Merchandise Financial Planning Cost Cloud Service User Guide



Review and Reconcile to MFP Step

Plan W/F Sales and Markup View

If the Wholesale Franchise options are provisioned, then this view is available to plan.
Wholesale/Franchise sales are typically tracked and managed as a separate channel of
a retail business. Use the Wholesale/Franchise Sales and Markdowns view to build
your sales, markup, and markdowns that you will make as wholesaler or franchisor.

Inventory & Gross Margin Sub-Step
Inventory & Gross Margin is the third sub-step in Create Plan step.

Plan Receipts/Inventory View

After you have developed the sales and markdown plan, develop a receipts and
inventory plan that can support the sales and markdown plan. The purpose of this
step is to ensure that you have a receipt and inventory plan that supports the sales that
you are projecting. Like the Plan Sales and Markdowns view, the Plan
Receipts/Inventory view contains several Ly metrics that you can reference when
setting your targets. Additional measures can be used to adjust your inventory targets.

There are two measure profiles for this view:
= Cost (Default)

The planning is focused on total cost rather than units. This profile is the most
comprehensive view of variables impacting inventory.

s Units

The planner focuses on receipt and inventory flow with units. Average Unit Retail
(or Cost) are additional KPIs.

Gross Margin View

Use the Gross Margin view to evaluate the gross margin created from your sales and
markdown plan and receipts and inventory plan. Determine whether the planned
gross margin meets your gross margin goal. If it does not, return to the Plan Sales and
Markdown Plan and Plan Inventory and Receipt Plan steps to adjust your receipt
markups and receipt flow. When you return to the Plan Sales and Markdowns view,
adjust the markdown plans, but do not change the sales. Continue this process until
you are satisfied with the gross margin.

Local-Gross Margin View

This is used if the Local Currency provision is utilized. The Local Currency Plan view
shows the Gross Margin plan using the local currency conversion set up by the
administrator.

W/F Gross Margin View

The W/F Gross Margin view shows planned Wholesale Franchise Gross Margin, if this
option is provisioned.

Review and Reconcile to MFP Step

In this step, review and compare your plan to ensure the goals set forth in the merch
plan are being met.
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Review and Approve Step

Review and Reconcile View

When you believe you are ready to approve your Location plans, use the Review Plan
view to make sure the location plan meets merchandise planners expectations.

There are several measure profiles in this view to quickly guide you to the plans you
wish to review:

= MFP OP

This measure profile shows the main Working Plan metrics for comparison with
Original Plan metrics from the Create Merch Plan Task. Original Plan is the plan as
it was initially approved. Typically, it got approved pre-season and stays fixed
when the period becomes in-season.

= MFPCP

This measure profile shows the main Working Plan metrics for comparison with
Current Plan metrics from the Create Merch Plan. Current Plan is a version of the
plan that is approved in-season (and is actualized for elapsed/historical periods).

Figure 9-4 Review and Reconcile View

4 Review and Reconcile

B Product

Location

|500 Women's Casuals Traditional | Brick & Mortar fa

B @ WM & Fing - & @ BB E % om W W
| 2mr02 HSI2020 | 202212020 | 202902020 37i2020 42020 3212020 | 3282020 44442020 4/11/2020
W et Sales R 000 000 0.00 000 0.00 000 0.00 000 000 000
WP Op Net Sales R 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00
g‘pNe@SE‘ESRVWMPOF 0.0% 0n% 0.0% 0.0% 00% 00% 0.0% 0.0% 00% 0.0%
! (! |
W et Sales C 000 000 0.00 000 0.00 000 0.00 000 000 000
MP Op Net Sales C 000 0.00 0.00 000 0.00 000 0.00 0.00 000 0.00
ngElSE‘ESCVWMPOF 0.0% 00% 00% 0.0 % 0.0% 00% 00% 0.0 % 00% 00%
N I
Yo Recepts C 000 000 0.00 000 0.0 0.00 0.00 000 000 0.00
MP Op Receipts C 000 0.00 0.00 000 0.00 000 0.00 0.00 000 0.00
;’Z‘PRECEMSCVEV WP O 0.0% 00% 00% 0.0% 00% 00% 00% 0.0% 00% 00%
N I
W ECP C 52525153 52525163 52525163 52525153 52525163 52525163 S2525153 52525163 52525163 52525153
MP.OB EORIC 000 0.00 0.00 0.00 0.00 000 0.00 0.00 0.00 0.00
W ECP C var MP Op % 00% 00% 00% 00% 00% 00% 00% 00% 00% 00%
Wh Forward Cover C 000 000 0.00 000 0.00 000 0.00 000 000 000
MP Op Forward Cover C 000 0.00 0.00 000 0.00 0.00 0.00 0.00 0.00 0.00
i Sell Thru C % 0.0 % 00 % 0.0 % 00 % 00 % 0.0 % 00 % 0.0 % 00% 00 %
MR 0D Sl ThiliCot 00% 00% 00% 00% 0.0% 00% 00% 00% 00% 0.0%

Review and Approve Step

In this step, the location planner can review and approve the created location plan. The
Review and Approve step contains two views: Review Plan and Approve Plan.
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Review and Approve Step

Review Plan View

In this step, review the location plan you created. The purpose of reviewing the plan is
so that you can understand the goals that your plan should meet.

The following measure profiles are available to review your location plan:
= OP

This measure profile shows the main Working Plan metrics for comparison with
Original Plan metrics. This is the profile you will use when pre-season when
reviewing projections to original plan.

n CP

This measure profile shows the main Working Plan metrics for comparison with
Current Plan metrics. This is the profile you will use when in-season when
reviewing new projections to the previously approved current plan.

[ ] OP vs CP

This measure profile shows the Original Plan metrics for comparison with Current
Plan metrics. This is the profile you will use when in-season when reviewing
projections to the original plan.

Figure 9-5 Review Plan View

4 1. Review Plan

E3  Product  Location b
‘ 500 %omen's Casuals Tradtional =|1000 Charlotte: I-
B | M & R - 9 4% BmE s =@ Aa N W
2BIP020 ZMAR020 | 2222020 | 22002020 | 372020 42020 | 32142020 | F2EP020 | 4412020 411112020

Wip NetSales R 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00
Op Net Sales R 000 0.00 0.00 000 0.00 0.00 0.00 000 0.00 000
‘Wp NetSales R var Op % 0.0% 0.0% 0.0% 00% 0.0% 0.0% 0.0 % 0.0% 0.0 % 0.0%
Wi Net Sales C 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00
Op Net 5ales C a.0n it} non 0.00 000 000 000 0.00 000 0.00
Wi Net Sales C var Op % 00% 0.0 % 0% 0% 0 % 00% 00% 00% 00 % 00%
Wip Receipts C 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00
Op Receipts © 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00
Wi Receipts C var Op % 0.0% 0.0 % 0.0 % 00% 0.0 % 0.0% 00% 0.0% 0.0% 0.0%
Wi EQP C 54510084 54510884 54510084 F4510084 54510984 G4510984 54510884 54510084 54510384 54510084

Approve Plan View
In this view, you self-approve the completed location plans.
To self-approval your location plan:
1. Select a check mark in the Wp Approve Plan measure.
2. Click the Approve button at the top right of the view.
3. A success message is displayed. Click OK to close it.
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Review and Re-Approve Step

Note: The planning manager will determine the point when the
pre-season planning process has been finalized and will lock down
Op. When locked, you will be unable to submit a plan for approval
and promotion to Op. However, you can submit a plan for approval
and promotion to Cp.

In rare circumstances the planning manager, working with the system
administrator, may chose to unlock.

Review and Re-Approve Step

Use this step to review the location plan during in-season for On Order and Open to
Buy and to update the plan and reapprove if necessary. The Review and Re-Approve
step has two views: Review and Re-Project Plan and Approve Plan.

Review and Re-Project Plan

In this view, you can review the On Order and Open To Buy during in-season and
adjust planned inventory data as needed and reapprove the CP Plan.

The following two profiles are available for review:
= Cost

This profile is the default profile. The planning is focused on total retail metrics of
sales, receipts, and inventory.

s Units

Some lines of businesses may prefer to build the plan, or at least closely couple the
financial plan, by sales in terms of units. You also use this view to review the
Average Unit Retail (AUR) for sales, receipts, and inventory.
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Review and Re-Approve Step

Approve Plan

Figure 9-6 Review and Re-Project Plan View

4 1. Review and Re-Project Plan

B Product  Location

>3

| 500 Wamen's Casusls Traditional =| 1000 Charlotte |=

B @ u &

Find 'QQQESED‘ZIEQQW

2/8/2020 20152020 21222020 2292020 HF2020 3472020 3212020 312872020 A/arzn2o 41172020

WpBOPC
Vip Met Sales R
Wp Met Bales C

Wp Markdown R

W Receipts C
Cp Receipts &

WWp Receipts Cvar Cp %

W On Order C
W On Order Adj C
Wip MNet On Order C

WpOTB C

WREQPC

CpEOPC

54510984 54510084 54510084 54510084 G4510084 54510084 54510084 64510884 54510084 545103 84

0.00 0.0o 0.00 0.00 0.00 0.on 0.00 0.00 0.oo 0.00
0.00 0.ao 0.00 0.00 0.00 0.o0 0.00 0.00 0.ao 0.00
0.00 0.ao 0.00 0.00 0.00 0.o0 0.00 0.00 0.ao 0.00
0.00 0.oo 0.00 0.00 0.00 0.on 0.00 0.00 0.oo 0.00
0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00
0.0 % 0.0% 0.0% 0.0 % 0.0% 0.0% 0.0% 0.0% 0.0% 0.0 %
0.00 0.00 48,906.92 0.00 0.00 0.00 48,906.92 0.00 0.0o 0.00
0.00 0.an n.00 0.00 n.00 o.on n.00 o.00 .00 0.00
0.00 0.00 48,906.92 0.00 0.00 0.on 48,906.92 0.00 0.oo 0.00

000 -45906.82 0.00 0.00 000  -454906.82 0.00

0.00 0.0o 0.00

54510984 54510084 54510084 54510084  H4510084 54510984 54510084 64510984 54510084 54510384

545109.84  545,108.84  545109.84 54510884  545100.84 54510884 545,100,584 54510884  545109.84 54510984

When you are ready to reapprove your working plan during in-season, use this view.

To self approve a plan:

1. Select a check mark in the Wp Approve Plan measure.

2. Click the Approve button at the top right of the view.

3. A success message is displayed. Click OK to close it.

Create Location Plan Task 9-9



All Measures

Figure 9-7 Approve Plan View

4 2. Approve Plan

B2  Product’  Location

| 200 Winmen's Casuals Tradiional -I Brick & Mortar I-

B E W L Find. ~ 43
Half1 Half2

] | Fy2ozo | FY2020

Wi Approve Plan I ]

Qg Approve Enabled

Wip Approval Mote

Wip Approval Info

All Measures

Use this workbook to create a view of workbook measures that you may not be able to
view at the same time in other views.

All Measures View

The All Measures view contains all the measures contained in the workbook; however,

only the Wp Sales R measure is visible in the default measure profile. All remaining
measures are available in Show /Hide.

Figure 9-8 All Measures View

4 All Measures

ER Product  Location >

‘ 500 vomen's Casuals Tradtionsl = |1000 Charlotte |-

B & M & Fn. -9 @ @O e=EANR
28rz020 21512020 2[2212020 21292020 37rznzo 31412020 3220z 32812020 41412020 41172020

Wp Sales R 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00
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Appendix: Cost Calculations

This appendix provides additional information on find a few of the core retail
calculations to help aid your understanding. It is important to understand that a
particular measure can be calculated in many ways because it is impacted by many
different input measures. When a value is changed that impacts other editable values,
the impacted measures that then need to be recalculated are protected so that you
cannot also update those values. This prevents a deadlock or circular calculation in
which you do not know where to start recalculating.

Measure Label Measure Calculation Notes

Margin

GMR GM R = NetSls R - Net SIs C

GM % GM % =GMR / Net Sls R

Net GM R Net GM R = GM R + Vendor Funds R + Royalties R - Shrink C

-MOS C

Net GM % Net GM % = Net GM R / Net Sls R

GM ROI % GM ROI % = GM R / Average Inventory C

Sales

Net Sls C Net Sls C = Net Sls U * Net Sls AUC

Net Sls C Net Sls C = Net Sls Reg+Promo C + Net Sls Clr C An edit to Net Sales will
proportionally spread
the change to Net
Reg+Promo and Net Sls
Clr.

Net Sls R Net Sls R = Comp Sls R + Non-Comp Sls R

Inventory

EOP C EOP C = Reg+Promo EOP C + Clr EOP C

Reg+Promo EOP C Reg+Promo EOP C = Reg+Promo BOP C + Rec C - Net Sls

Reg+Promo C - Shrink C - Misc Adj C - Move to Clr + Inv Adj

C
Clr EOP C Clr EOP C = CIr BOP C - Net Sls Clr C - MOS C + Move to Clr
C
EOP C EOP C = EOP C + Rec C - Net Sls C - Shrink C + Transfers
*Location Plan Only In/Out C
Receipts C Receipts C = Reg+Promo EOP C - Reg+Promo BOP C + Net Sls

Reg+Promo C + Shrink C + Misc Adj C + Move to Clr C - Inv
AdjC
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Measure Label

Measure Calculation

Notes

Receipts C
*Location Plan Only

Receipts C = EOP C - BOP C + Net Sales C + Shrink C -
Transfers In/Out C

Forward Cover C

Forward cover uses an internal function which counts the
number of future periods which EOP can cover the future Net
Sales.

As the end of the calendar horizon in the segment is reached,
the future net sales do not exist to calculate cover. In this case,
the function copies the Net Sales for the segment's calendar
horizon (such as the half) into the future to enable calculating
a forward cover value.

Stock to Sales Ratio C | Stk to Sls Ratio C = BOP C / Net Sls C

Sell Thru C % Sell Thru C % = Net Sales C / (BOP C + Receipts C)

On Order

Net On Order C Net On Order C = On Order C + On Order Adj C

OTBC For Un-elapsed: For Targets, CP is labeled

OTB C = CP EOP C - WP EOP C + WP Receipts C - Net On
Order C

Elapsed: OTBC =0

as Tgt. Therefore, in the
given calculation, CP
EOP equates to Tgt EOP.

A-2 Oracle Retail Merchandise Financial Planning Cost Cloud Service User Guide




	Contents
	Send Us Your Comments
	Preface
	Audience
	Documentation Accessibility
	Related Documents
	Improved Process for Oracle Retail Documentation Corrections
	Oracle Retail Documentation on the Oracle Technology Network
	Conventions

	1 Introduction
	Merch Planning Process
	Location Planning Process
	Target and Plan Alignment
	Role Planning Overview
	Planning Roles

	Merchandise Financial Planning Components and Key Processes
	Workbook
	Views
	Editing View Data
	Measure Aggregation and Spreading
	Saving Workbook Data

	Unit of Measure Labels
	Forecasting
	Pre-Season Forecast
	In-Season Forecast

	Plan Versions
	Plan Reconciliation


	2 MFP Setup Task
	History Mapping Step
	History Mapping View

	Local Currency Step
	Local Currency Rate View
	Local Currency Symbol View

	VAT Setup Step
	VAT Setup View

	Manage Export Step
	Export Elapsed Setting View
	Manage Export View


	3 Location Setup Task
	Location Info Step
	Location Info View
	Location Space View

	Like Location Step
	Like Location View


	4 Enable Op Approval Task
	Merch Plan Step
	Location Plan Step

	5 Load Validate Task
	Actuals Step
	Merch Target Step
	Merch Plan Step
	Location Target Step
	Location Plan Step

	6 Create Merch Plan Targets Task
	Create Targets Step
	Seed Plan Sub-Step
	Initialize View
	Seeding the Plan
	Sales and Markdown View

	Sales/Markdowns Sub-Step
	Sales and Markdowns View
	Local - Sales and Markdowns View
	W/F - Sales and Markdowns View

	Inventory/Receipts Sub-Step
	Inventory and Receipts View
	Move to Clearance View

	Gross Margin Sub-Step
	Gross Margin View
	W/F - Gross Margin View
	Local - Gross Margin View


	Review and Publish Targets Step
	Review Targets Sub-Step
	Review Targets View

	Publish Targets Sub-Step
	Publish Targets View
	Published Targets View


	Review and Approve Plan Step
	Review Plan Sub-Step
	Approve Sub-Step

	In-Season Review and Re-Project Targets Step
	Review and Re-Project Sub-Step
	Review Targets View

	Publish Targets Sub-Step
	Publish View
	Published Targets View

	Review Plan Sub-Step
	Review Plan View

	Approve Sub-Step
	Open to Buy Sub-Step
	Open to Buy View

	Projection Sub-Step


	7 Create Merch Plan Task
	Create Plan Step
	Seed Plan Sub-Step
	Initialize View
	Seeding the Plan
	Sales and Markdown View

	Sales/Markdowns Sub-Step
	Sales and Markdowns View
	W/F - Sales and Markdowns View
	Local - Sales and Markdowns View

	Inventory/Receipts Sub-Step
	Inventory and Receipts View

	Gross Margin Sub-Step
	Gross Margin View
	W/F - Gross Margin View
	Local - Gross Margin View


	Review and Reconcile Step
	Review with Target Sub-Step
	Review with Target View

	Review with Location Plan Sub-Step
	Review with Location Plan View


	Review and Submit Plan Step
	Review Plan Sub-Step
	Submit and Copy Approved Plan Sub-Step
	Submit and Approve Plan View
	Submitted and Approved Plan View


	In-Season Review and Re-Project Plan Step
	Review Plan Sub-Step
	Review Plan View

	Review with Target Sub-Step
	Review with Target View

	Review with Location Plan Sub-Step
	Review with Location Plan View

	Open to Buy Sub-Step
	Open to Buy View

	Projection Sub-Step

	In-Season Submit Plan Step
	Submitted and Approved Plan View


	8 Create Location Targets Task
	Create Targets Step
	Sales and Markdowns Sub-Step
	Seed Sales View
	Plan Sales/Gross Margin % View
	Local Currency Plan View


	Review and Publish Step
	Review and Reconcile Sub-Step
	Review and Reconcile View

	Publish Sub-Step
	Publish View
	Review Targets


	All Measures Step
	All Measures View


	9 Create Location Plan Task
	Create Plan Step
	Seed Plan Sub-Step
	Initialize View

	Sales & Markdowns Sub-Step
	Plan Sales and Markdowns View
	Local Currency Plan View
	Plan W/F Sales and Markup View

	Inventory & Gross Margin Sub-Step
	Plan Receipts/Inventory View
	Gross Margin View
	Local-Gross Margin View
	W/F Gross Margin View


	Review and Reconcile to MFP Step
	Review and Reconcile View

	Review and Approve Step
	Review Plan View
	Approve Plan View

	Review and Re-Approve Step
	Review and Re-Project Plan
	Approve Plan

	All Measures
	All Measures View


	A Appendix: Cost Calculations

